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HEN PACKARD’S new 120 
made its public bow at show 


time some of the wise old owls 
prowling around in the Palace 
with microscopes and an air of 


cynicism said it was such a big 
package that Packard couldn’t 
build it for a $980 base and sell it 
at a profit. And later on Packard 
dealers reported to the factory 
that the whispering gallery was 
of the belief that the $980 tag 
was only bait and that a price in- 
crease was sure to come before 
long. 

* * + 
THE SCENE 

production line 
been in operation now for just} 
about two months on the 120’s | 
and from what I have picked up 
in my Paul Prying, I’m inclined 
te believe the Palace critics are 
off in their reckoning. Frankly, 
I have snooped a bit, and peeked 
over the shoulder of Max Gilman, 
general manager. I find that at 
the present time the cost statis- 
ticians are about to dip their pens 


NOW 
Packard's 


shifts. 
has 





into black ink in making out re- 
ports to the big boss. 

It looks as if Packard is over | 
the hump with the new job and 
that with what might well be 
called mass production for this 
ancient and honorable house the 
factory profits are just about 
ready for plucking. The turn in 
the tide has come—the 120 can 
be built at a profit, it is claimed. 


* 


FIGURE» « from General 
Manager Gilman, as of Thursday | 
ot this week, bear out these con- 
tentions. Gilman advises that the 
factory has on its books orders 
for 12,555 of the 120’s, of which 
4,625 have been shipped. The 
gm. is of the opinion that the} 
field must have on hand about | 
7,000 more that have not been 
ordered, individual commitments 
made by consumers and backed 
up with specifications. 


* 


MORE ASTONISHING, though, | 
is the Gilman forecast that sales | 
will be better in July and August 
than in April and so far in April 
2,081 units have been shipped. In 
other words, Gilman is anticipat- 
ing his demand will keep up 
longer than what will be ies 


for some of the other companies 

From now on the factory is an- 
ticipating production to total from 
5,000 to 5,500 a month. This pace 
is needed to meet the demands 
of the greatly augmented dealer 
outlets. With the advent of the 
120, Gilman and his associates 
put the heat on and at the pres- 
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Founded 1925 
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FORD'S ‘39 MILLION IN SIGHT 


AMA Hits NIRA Change 


Bring Higher Prices 
And Lower Pay 


Washington, Apr. 19.—Taking a 
strong position that further limi- 
tations in the hours provisions of 
the National Industrial Recovery 
Act would force higher prices to 
| the consumer while definitely lim- 
iting the ability of the employer 
to provide his men with an ade- 
quate annual wage, members of 
the Automobile Manufacturers 
Assn. today asked the Senate Fi- 
nance committee not to change 
the present flexible provisions of 
| the law in any continuance of the 
act. 

Their views were made known 


| through a brief filed with the com- 
| mittee under signature of Alfred 
| Reeves, vice-president. 

Calling attention to the fact 


that the hourly wages now paid 
by automobile manufacturers are 
the highest they have ever paid, 
Reeves pointed out that any limi- 
tation below the 40-hour average 
week now contained in the auto- 
mobile code would severely pen- 
alize consumers, employes and the 
Col, 2) 








William C. Cowling, general sales 
manager of Ford, whose dealers 
sold more cars and trucks in the 
first 10 weeks of ’35 than in all 


of 1932. (Continued om wn 3, 





Detroit, Apr. 19 
| marks the opening of the 
| used car selling season if 


y+ » e ~ » 
Vice - President 1934 experience can be used 
a basis for projection on 


. se Ce as 
Gr aham Pai Se 1935 trends. This is made clear 


| in statistics released by the Na- | 

Detroit, Apr. 19.—Advancement| tional Automobile Dealers Assn. 
of F. R. Valpey to vice-president | covering used car operations in 
and general sales manager of| the United States last year 
Graham-Paige Motors Corp., is| which showed 52 per cent of 
announced today by Robert C.| all used cars sold between Apr. 1 


executive vice-president. | and Sept. 1. At the present time 
the association is engaged in mak- 
ing a survey of current used car 
| stocks. Since bona fide statistics 
on used car operations on a na- 
tional scale were not available 
previous to 1934 we must trust 
that the trends which obtained 
15, Col. 1) 


Graham, 
A. I. Philp, who has been serv- 
ing as vice-president in charge of 
sales, is moved up to the position 
of assistant to s 
the president, J. - ia ate 
B. Graham. 4 
Valpey has 
been a_ vice- 
president of the 
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corporation for 
a number of | TT h e To Pp Ten 
years, at one Passe nger Cars 
time sales man- a 
— * sles MAN First Ten in Registrations 
ager and has 
ve as Reported in ADN Today 
long been asso- aie ‘ 
ciated with the sees wee 
ea F. R. Valpey Pos. Make Pos. 
Grahams in . * . ° OK 1 
their various industrial enterprises 148,066 Ford 72,061— 
7 7 = oe 2— 78,556 Chev. 52,446— 2 
“Graham’s entry into the lowest | 3— 66,236 Plym. 38,620— 3 
price field with a six priced at} 4— 27,093 Dodg. 13,619— 4 
$595, at factory,” said Graham's | 5— 19,949 Pont. 9,488— 5 
announcement, “has brought} 6— 19,131 Olds 3,889— 9 
about such an increase in volume, %7— 11,400 Huds.* 5,645— 8 
as well as in our sales activities | 8— 9,983 Buick 7,610— 6 
in general, that this realignment | 9— 6,326 Chrys. 1,385—10 
of personnel follows as a natural | 10— 6,124 Stude. 5,973— 7 
consequence. *includes Terraplane. 
“We have ade tremendous | 
,We have made tremendous Total All Makes 
strides since last year and it is 299.733 
222,738 


: : 410,244 
our purpose to follow up every Complete Table Pages 20-21 


(Continued on Page 17, Col. 3) 
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Charge Proposal Would 
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Edsel Ford, president of Ford 
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Motor Co., which expects to pro-| 


duce half a million 1935 cars and 
__—« aes by May 1, 





April Opens Used Car Season 


_— April | 


Black Named 
New President 


Of White Motor 


Cleveland, O., Apr. 19.-A. G. 
Bean, chairman of the board of 
directors of the White Motor Co., 


today announced that R. F. Black, 
newly elected White president, 
will assume his new duties May 1 

Black was elected Monday at 
the organization meeting of new 
White directors. Bean, because 
of his _ health, 
desired to be re- 
lieved of active 
duties as presi- 
dent and was 
elected chair- 
man of the 
board, it was 
said. He will re- 
main actively in 
charge of the 
company’s 
affairs. 





R. F. Black “Until his elec- 
tion, Black was president of 
3rockway Motor Truck Corp. He 


was vice-president of the Mack- 
International Motor Truck Corp. 
following the war and until 1929. 
At the time of the reorganization 
of Brockway he was elected presi- 
dent where he has been four and 
years. His experience 
manufactured and 
branch opera- 
all of 


covers 
assembled trucks, 
tions and distributorships, 


which are embraced in the White | 


(Continued on Page 3, Col. 1) 
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‘Sales Will Reach 
200,000 Units 
By End of April 


All-Time Besant Setin 
Material Purchases 
During March 


By CHRIS SINSABAUGH 


Detroit, Apr. 19.—Figures 
released today by the Ford 
Motor Co. tend to prove that 
the projection of the 


founder of the company 
made late last year—1,000,000 cars 
and trucks in 1935—wasn’t a wild 
guess on his part. Providing de- 
mand holds up as anticipated, it 
is expected at Dearborn that the 
goal will be reached as predicted. 

This anticipation is based on 
returns made by W. C. Cowling, 
general sales manager, which 
show that in the first quarter of 
this year and up to Apr. 10, Ford 
sales had totaled 334,437 cars and 
trucks. By the end of the month, 
Dearborn does not hesitate to say, 
the company will have produced 
better than 500,000--four months’ 
production. 

One can better appreciate the 
pace at which Ford has been go- 
ing this year by comparing the 
sales from Jan. 1 to Apr. 10 with 
what was done in the entire year 
of 1932, when the count was 328,- 
807 for the entire 12 months, This 
count includes both cars and 
trucks, of course. 

As demonstrating the activity 
at Dearborn this spring, the Ford 
company also announces that an 
all-time record in the purchase of 
materials and supplies for the 
Ford V-8 was set in March when 


the bills totaled $81,000,000. The 
best previous high’ mark was 
reached in Apr., 1930, when the 


company’s pure hases totaled $78,- 
000,000. And in this same month 
the Ford payroll totaled $16,500,- 
000 

Some idea of the physical pro- 
portions of these purc hases may 
obtained from the fact that 
during March railroad freight 
movement through the Rouge 
woes yards totaled 34,955 freight 

‘ars. This was 11 per cent greater 
aan the all-time record set in the 
previous month of 31,500 freight 
cars. 

The 
freight 


be 


high for 


last previous 
in April, 


movement was 
1930, when 29,500 cars passed 
through the Rouge yards. The 
records during the past five years 
show that approximately 80 per 
cent of all freight movement in 


and out of the Ford plants 
throughout the United States is 
by rail 


Ford of Caneda Reports 

Detroit, Apr. 19.—Report of 
Ford Motor Co. of Canada, Ltd., 
for year ended Dec, 31, 1934, cer- 
tified by independent auditors, 
shows net profit of $1,878,113 after 
depreciation and federal taxes, 
equivalent to $1.13 a share on 
1,658,960 no-par shares of Class A 


(Continued on Page 20, Col. 1) 
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Set Up Rules for Guiding Hargalsing Agencies | 


Automobile Labor Board 
Seeks to Aid Employes 





Detroit, Apr. 19.—A “constitu- 
tion” for guidance of the bargain- 
ing agencies elected by the more 
than 180,000 employes of the 
automobile industry was an- 
nounced last week by the Auto- 
mobile Labor Board. 

The board, comprised of Dr. 
Leo Wollman, chairman; Richard 
L. Byrd, for labor, and Nicholas 
Kelley, for industry, has been 


studying the labor situation since | 


March, 1934. 
Full text of the rules follows: 


I. RULES 


Elections 
1. Members of the bargaining 
agency shall hold office for a 
term of one year following the 
date of the general election in 
the plant and until their succes- 
sors are elected. 


2. Future elections shall 
held in the plant under proper 
safeguards for secrecy and free- 
dom of choice. 


3. In the case of vacancies in 
the office of elected representa- 
tives, new primary and final elec- 
tions in the districts in question 
will be promptly held by the elec- 
tion officials of the Automobile 
Labor Board. 

4. Petition by a majority of the 
eligible voters in any district for 
the recall of elected representa- 
tive shall create a vacancy. 

5. The existing election dis- 
tricts shall be subject to adjust- 
ment by the board after consul- 
tation or hearing. 

6. Employes such as foremen, 
sub-foremen or group or gang 
leaders who act in a supervisory 


capacity will not be eligible to 
vote. 
All employes in any district 


working on the day of the elec- 
tion and all other employes in the 
district in Classes B, C, and D of 
the Board’s Rules of Seniority of 
May 18, 1934, as amended, will be 
entitled to vote in these elections. 


Representatives 

1. Representatives will not be 
restricted to employes. 

2. Representatives designated 
as members of a_ bargaining 
agency to complete proportional 
representation will not represent 
employes in any district but will 
serve as members of the bargain- 
ing agency on equal terms with 
all other members. 

3. In cases where the area of 
the district is large or separated, 
the elected representative may by 
arrangement with his constituents 
and with the employer provide 
for assistants. 

4. It shall not be regarded a 
breach of the board’s rules of 
lay-off and rehiring to continue a 
representative in employment so 
long as a substantial number of 
his constituents still are at work. 

5. It is proper for employers to 
pay representatives their usual 
hourly earnings for time spent 
during regular shift hours in per- 
forming their duties as_ repre- 
sentatives, and also for time out- 
side of shift hours spent in meet- 
ings with the management held 
at hours fixed by mutual agree- 
ment or in performance of other 
duties as representatives agreed 
upon with the management. 
ject to review and revision 
the board. 

Il. BULLETIN BOARDS 

The management shall provide 
bulletin boards for the posting of 
notices of meetings of the bar- 
gaining agency, of minutes of the 
bargaining agency, of such de- 
cisions and statement by the 
board as the board shall request, 
and of such other matters as are 
mutually agreed upon by the bar- 
gaining agency and the manage- 
ment. 

Ill. INSTRUCTIONS 

It is the responsibility of the 
employers and of the bargaining 
agencies to deal sincerely and 
fairly with one another, and to 
make the system for collective 


be | 





them swiftly 


All | 
such arrangements shall be sub- | 
by | 
| that most questions can be set- 
| tled on the ground. Both parties 
should exhaust every effort to | 
| adjust issues between the repre- 


| vision before 


bargaining set up in the automo- 
bile manufacturing industry 
work. The purpose is at all times 
by negotiations to find the best 
balance between the economic re- 
quirements of the business and 
the just aspirations of the em- 
ployes. Both the employer and 
the employes are under the duty 
to find methods for amicably ad- 
justing differences. 

The employer shall arrange, by 
designating appropriate and qual- 
ified representatives, for prompt 
and fair consideration of the is- 
sues and arguments pertaining to 
the questions in negotiation. It 
is the duty of the employer, after 
hearing the arguments and giving 
them fair consideration, to reply 
promptly. 

It is ordinarily appropriate to 
accompany a decision with some 
explanation and, where possible, 
with evidence. Since the relation 
of employes to management is 
largely through the supervision 
in the plant, it is the responsi- 
bility of management to arrange 


that the supervision shall be in- | 


formed of the methods of collec- 
tive bargaining, and that they 
shall conform to them. 

The employe representatives 
and the bargaining agencies shall 
arrange for the prompt, orderly 
and fair presentation of the just 
requests and grievances of their 
constituents. They shall 
their constituents informed of the 
status of questions with which 
they are dealing, and it is, in this 
connection, proper for the em- 
ployer to provide facilities for 
meetings of the bargaining agen- 
cies and for meetings between 
the representatives and their con- 
stituents. 

To Agree on Rules 

It is the responsibility of the 
representatives and of the bar- 
gaining agencies to assist in 
maintaining discipline in the 
shops and to select those cases 
and issues which in their best 
judgment are worthy of presen- 
tation to the management. 

The bargaining agencies shall, 
immediately following their elec- 
tions, choose their appropriate 
officers. As soon as this has been 
done they shall confer with the 
plant managements for the pur- 
pose of agreeing upon simple 
rules of procedure for dealing 
with each other. These rules 
should deal with the relationship 
of the district representative to 
the immediate supervision, and 
with the relationship of the bar- 
gaining agency to the manage- 
ment. Such rules, when agreed 
upon, should be promptly filed 
with the board. 

Both parties to these arrange- 
ments should make every effort 
to handle all questions before 
and fairly. This 
can be best accomplished if the 
facilities necessary for the study 


of the facts relating to questions | 


at issue are made available to 


the representatives and bargain- | 
and the necessary | 


ing agencies, 
contact is established between 
them and the appropriate repre- 


sentatives of the management, 
such as personnel officers and 
the like. 


Final Jurisdiction 
It is the opinion of the board 


sentatives and the lower super- 
the questions be- 
come the subject for discussion 
between the bargaining agencies 
and the representatives of the 
employers. 

The board has final jurisdiction 
over questions of discharge, dis- 
crimination, seniority, and repre- 
sentation. Individuals have the 
right to present their claims in 
respect to these questions direct- 
ly to the board. The prevailing 
arrangements, however, for col- 
lective bargaining between the 


keep | 








| new cars. 








Soap Box Derby Committee Confers 





Chevrolet officials conferred recently with the technical committee revising rules for the Soap Box 
Derby to be run Aug. 10, probably at Akron, O. Left to right: Edward Hedner, assistant advertising man- 
ager, Chevrolet; Franklin M. Reck, assistant managing editor, American Boy; J. P. Leggett, editorial 
representative, Popular Mechanics; Chris Sinsabaugh, editor, Automotive Daily News; Felix Doran jr., 
assistant general sales manager, Chevrolet; Harold Blanchard, technical editor of Motor and chairman 
of the technical committee of the AAA; H. B. Hatch, assistant general sales manager, Chevrolet; 
Irving Crump, home workshop editor, Popular Science Monthly; Myron E. Scott, originator of the 
Soap Box Derby, and F. E. Zorniger, assistant advertising manager of Chevrolet. 





bargaining agencies and the man- 
agements will be facilitated, and 
their success more rapidly as- 
sured, if cases are brought before 
the board by the bargaining agen- 
cies after the procedure of nego- 
tiation in the plant has _ been 
utilized and, wherever possible, 
cases have been settled without 
reference to the board. 

Where the board hears cases 
involving the discharge of em- 
ployes who are representatives, 
representatives of the bargaining 
agency shall be present at the 
hearing. 

The board retains jurisdiction 
over all matters pertaining to 
representation and methods of 
collective bargaining. 

LEO WOLMAN, Chairman, 
NICHOLAS KELLEY, 
RICHARD L. BYRD. 


Cadillac Has 
Bank of 3,000 
Unfilled Orders 


Detroit, Apr. 19.—Despite sharp 
increases in both employment and 
production at the Cadillac-La- 
Salle factory, retail sales have 
improved so rapidly that the 
company still carries a bank of 
over 3,000 unfilled orders, it is 
announced by Nicholas Dreystadt, | ______ 
general manager. 

“During the last two months 
our factory employment has 
jumped 61.3 per cent,” said Drey- 
stadt, “and production, of course, 
has shown a corresponding rise. 
But public demand has consist- 
ently exceeded production.” 

Further evidence of marked im- 
provement in the medium and 
high price fields is revealed in 
the statement of J. C. Chick, 
general sales manager, that retail 
deliveries of LaSalle and Cadillac 
cars for the year to date show 


| an increase of 69.2 per cent over 


the same period of 1934. 


“When our distributors and} 
| dealers saw the 1935 LaSalle at 
the pre-showing last month,” said 


Chick, “they immediately placed 
advance orders for 3,080 of the 
Since the public show- 
ing, however, additional orders 
have poured in from the field so 
rapidly that, despite maximum 


| production and shipments during 
| the last 30 days, the list of unfilled 


orders has been reduced by only 
a few hundred units. 
“Another factor is to be found 


|in the increased dealer represen- 


tation that Cadillac-LaSalle is ob- 
taining throughout the United 
States. The factory has signed 
107 new dealers since the first of 
the year, and of that number 65 
joined the Cadillac-LaSalle or- 
ganization in the two-week period 
which ended Apr. 15.” 





William B. Mayo Mentioned 
As Possible Hupp President 


posed as directors had not been 


Detroit, Apr. 19.—Efforts to out-, 


line a definite plan for the peace- 
ful settlement of the factional lit- 
igation in 
Hupp Motor Car 
Corp. directo- 


carried forward 
here today in 
the offices of 
Federal Judge 
E. J. Moinet. 
The plan which 
seemed most 
likely of accep- 
tance by both 
sides provided 
for the appoint- 
ment of William B. Mayo, for- 
mer chief engineer of the Ford 
Motor Co. as president and the 
naming of a new board of direc- 
tors which will not include Archie 
M. Andrews, present chairman, 
nor J. Walter Drake leader of the 
faction opposed to Andrews. 


This plan is still being devel- 





W. B. Mayo 


oped but up to late this afternoon | 


formal invitations to Mayo to ac- 
cept the post as president as well 
as invitations to several Detroit- 
ers whose names had been pro- 


Willys iia 
New 77 Cab 


Toledo, O., “Apr. 19.—A Willys 
77 cab pick-up truck was an- 
nounced this week as the new- 
est addition to the Willys-Over- 
land factory schedules, and first 
models are now coming off the 
line. 

It claims the same economy, 
low cost, and fast transportation 


|advantages of the Willys panel 


delivery. The cab pick-up model 
is designed to meet the require- 
ments of farmers, grocers, butch- 
ers, painters, plumbers, etc. 

The new truck has a floor 
length of 57 inches, floor width 
of more than 40 inches and a side 
height of nearly 14 inches. 

Due to its construction, service 
costs are said to be unusually 
low. The four-cylinder motor is 
designed for economy in districts 
where it is used most, city areas 
where stop lights city ordinances 
and other traffic controls make it 
impossible for larger engines to 
operate cheaply. 

Braking area ratio to truck 
weight of the Willys 77 is said to 
give it the most powerful brakes 
in the light trucking field. 


the | 


rate were being | 





| group which must give 





extended. 

Decision as to whether or not 
Andrews will accept the proposed 
list of directors will be made over 
the week-end, according to Geo. 
L. Schein, attorney for the com- 
pany. Schein left today for Peeks- 
kill, N. Y., where Andrews is con- 
fined with neuritis. Schein de- 
clared that he will return to De- 
troit Monday with Andrews agree- 
ment to the compromise list or 
ready to start fight on the suit 
Tuesday. 

If Drake and Andrews approve 
the compromise list of directors 
prepared by the attorneys for 
both factions, the injunction suit 
begun by Drake would be dropped 
along with his request for a tem- 
porary operating receiver. 

“My position in this conference 


| has been that the important thing 


is to get a board of directors 
which is acceptable to both sides 
and can assure the Federal Gov- 
ernment and the suppliers of a 
harmonious administration,” A. 
J. Groesbeck, Detroit counsel for 
the company said, as the attor- 
neys emerged from the confer- 
ence, Thursday afternoon. 


Waits on Negotiations 
Frank E. Robson represented 


| Drake at the all-day meeting, 
| while George L. Schein, of New 


Pick-Up Truck 


| troit attorney for Andrews, also 


York, general counsel for the 
company, and Ward Culver, De- 


attended. Judge Moinet is hold- 


| ing up Drake’s petition for a re- 


ceiver pending the negotiations. 

The company, promised a $250,- 
000 loan from a private individual, 
will seek one of the Federal loans 
to industry. Suppliers and parts 
manufacturers comprise a third 
approval 
to the directorate plan before it 
will be successful, attorneys 
pointed out. McKee Robison, De- 
troit attorney, is chairman of the 
suppliers’ committee. 

The suit brought by J. Walter 
Drake, a stockholder and assist- 
ant secretary of commerce in the 
Coolidge administration, asks an 
injunction against certain con- 
tracts held by Andrews and the 
ouster of Andrews as board chair- 
man, 


Johnson Named 


Seattle, Wash., Apr. 19—New of- 
ficers of the Automotive Maintenance 
Assn. of America have just been 
elected, for this section. Frank 
Johnson of the Depot Garage, Se- 
attle, is the president, succeeding K. 
T. Foster, who is retained as Ist 
vice-president. 





a 
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AMA Registers Protest on Eastman Bill Passage 


Reeves Issues Wa Warning That | 


Bill May Prove Burdensome 


Washington, Apr. 19.—Provisions in the Eastman Mo- 
tor Carrier Bill as passed by the Senate last Tuesday, 
which would seriously affect the efficiency of highway | | 


transportation, were called to 


Huddleston, chairman of the House sub-committee con- 
sidering the measure today by a spokesman for the auto- | | 
The objections to the Eastman bill were | 


contained in a letter from Alfred Reeves, vice-president of 
Manufacturers’® 


mobile industry. 


the Automobile 
Assn. 


On behalf of car makers, 
Reeves warned that the bill, as| 
passed, contains provisions which 
might be used to impair and re- 
strict the freedom, flexibility and 
economy of interstate motor 
truck transportation and which 
would subject truck operators to 
more stringent and burdensome 
regulation than that which now 
applies to the railroads, 

Conditions Differ 

Regulation of highway trans- 
portation should be restricted to 
simple and inexpensive require- 
ments which could be met by all 
without penalizing the shipping 
public, Reeves held. 

Holding that conditions with re- 
spect to motor buses differ sub- 
stantially from those pertaining to 
motor truck transportation, he 
recommended that a_ separate 
measure be enacted for the reg- 
ulation of “for hire” bus opera- 
tions as advocated by organiza- 
tions representing the motor bus 
industry. 

Elimination from the Eastman 
bill of provisions designed to pro- 
tect interstate shippers against 
discrimination favoring intrastate 
shippers was also criticized by 
Reeves. “The present law, Sec- 
tion 13 of the Interstate Com- 
merce Act, protects the railroads 
and shippers using the railroads 
from such discrimination and 
does not permit state regulatory 
bodies to administer the provi- 
sions with respect to interstate 
commerce,” he disclosed. 


Urge Limit of Power 

Referring to the rate-regulating 
provisions of the present meas- 
ure, Reeves observed, “We can- 
not understand how the regula- | 
tion of rates of the comparatively 
small percentage of motor trucks 
engaged in “for hire” highway} 
transportation can possibly do} 
anything other than to freeze the 
rates of “for hire” operators and | 
so imperil their opportunity to 
attract the tonnage of shippers | 
who may otherwise use their own | 
vehicles free from all regulation 
of this type.” 

If Congress should decide to at-| 
tempt to regulate truck rates, the 
representative of the automobile 
manufacturers urged that the} 
rate-making power be limited to 


common motor carriers in those | 


cases where the charges con- 
demned do not return the rea- 
sonable cost of the service. Such 


rate-regulation should be _ reck- 
oned solely upon the basis of the 
cost of highway transportation 
without any regard to the costs 
of any other competing forms of 
transportation. 


Black Named 
New President 


Of White Motor 


(Continued from Page 1) 

and Indiana lines which are sold 
through 80 direct factory 
branches and several hundred dis- 
tributors throughout the world. | 

White executives re-elected by 
the board are: T. R. Dahl, execu- | 
tive vice-president and secretary; | 
George H. Kelly, vice-president | 
and treasurer; G. F. Russell, vice- | 
president in charge of sales; H. | 
K. York, vice-president, public | 


works division, and S. G. Crilly, 
comptroller. 





| peted 
| standard equipment. 


| ride effect. 
| with six-cylinder L-head type en- 
| gines, 


the attention of Rep. George | 





‘New Plymouths 
Called Largest 


In Their Class 


Detroit, Apr. 19. 
to special demands from individ- 
ual buyers, 
Corp. placed 
wheelbase models 
at the factory here this week. 


The a seven-pas- 


two new 


new models 


| senger de luxe sedan and a five- 


passenger de luxe traveler sedan 

will be available for retail de- 
livery soon, it was said. 
models are priced at $895. 

With overall lengths of 200 
inches, the two cars are said to 
be the largest ever offered in the 
low-priced field. The seven-pas- 
senger car has two extra seats 
in the rear compartment that fold 
up when they are not in use. The 
Traveler model has a large built- 
in trunk on the rear to provide 
added carrying space. The Trav- 
eler has extraordinary room in 
the rear compartment with car- 
individual foot-rests as 


In addition to an expressed re- 
quest for this type of car from 
motorists all over the country, 
Plymouth expects to find a ready 
market for these large cars 
among commercial users, accord- 
ing to H. G. Moock, vice-presi- 


| dent. 


“Taxi companies, undertakers, 
public service companies wanting 
a large car to carry crews of men 
and salesmen who need extra 
room and big wide doors for 
sample cases, will find these new 
models ideal,” Moock said. 


“Like all other Plymouth mod- 
els this year, the two larger cars 
have all-steel bodies fitted down 
over the frames to give added 
strength and rigidity. The brakes 
are hydraulic with centrifuse 
drums. Tapered-leaf springs made 


| of Mola steel produce a floating 


The cars are powered 


which have the unusually 
high compression ratio of 6.7 to 1, 


| for increased power and economy. 


6x6.22 irwhee ires ¢ stz - 
16x6.25 Airwheel tires are stand lof old cars now 


| the 


ard equipment.” 


AMA Protests 
Proposed NIRA 
Alterations 


(Continued from Page 1) 
companies at a time when none 
can afford the extra costs. 

Since nearly all industries and 
trades are on a seasonal basis, ir- 
regularity of employment would 
be accentuated. 

With respect to 7-a, the brief 
urges that that clause,be amended 
to protect the workman against 
coercion from any source whatso- 
ever and to safeguard his right to 
work regardless of membership or 
non-membership in any organi- 
zation. 

In general, the attitude of the 
manufacturers was stated as one | 
of recommending that any con- 
tinuation of the Act should be 
predicated upon a modification 
and simplification of the existing | 
law rather than new legislation 


In response | 
the Plymouth Motor | 


128-inch | 
in production | 


Both 








| Holler, 
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Only Two Minutes 





The motorist who violates traffic laws on his way home from work 


endangers many lives and saves only two minutes. 


This was shown 


in an interesting test made under the supervision of Heinrich Pickert, 


commissioner of Detroit police. 


Oldsmobiles used in the safety demonstration. 


Pickert is shown starting off the two 


The cars started at 


police headquarters and finished at the _General Motors Building. 








W. E. Holler Says Industry’s 


Aim Is Car Replacements 


Los Angeles, Apr. 19.—Continua- | 


tion of the strides made in 1934 
toward replacement of millions of 
old motor cars with new, is the 
main objective of the automotive 
industry this spring, said W. E. 
Holler, vice-president and general 
sales manager of the Chevrolet 
Motor Co., addressing a gather- 
ing of Pacific Coast dealers here 
this week. 
Able to Buy Now 


It is generally conceded, Holler 
said, that a great many persons 
who have driven their old cars 
for several years, out of necessity, 
are now in a position to afford 
new ones. What is most needed, 
he declared, is the incentive to 
buy, and this, the General Motors 
spring showing, which continue in 
many cities through the weeks of 
Apr. 21 and Apr. 27, are designed 
to provide. These exhibits, said 
can but emphasize the 
contrast between several millions 
in service and 
up-to-date creations offered 
for 1935. The desire for some- 


| thing more stylish, more efficient, 


| time. 


| cost than old cars; 


more comfortable, and more econ- 
omical than their present trans- 
portation will in many instances | 
lead to the discovery that all these 
benefits are within reach, par- 
ticularly in the new 1935 Chevrolet | 
lines. 
Costly Transportation 

“As a matter of fact,” 
ler, “several million cars now in 
service could be replaced with an 
actual saving to their owners. 
Some 8,200,000 of the automobiles 
in use in this country are 
or more years old. 
2,000,000 have passed their 10th 
birthday. It goes without saying 
that they are costing more, both 
for repairs and operation, than 
the vastly improved products 
which make up the spring show- 
ing.” 

Two facts, Holler pointed out, 
make it possible to buy a new 
car and save money at the same 

One is the fact that new 
in general operate at less 
the other is 


cars 


which would inject new conditions| the fact that tremendous strides 


of uncertainty and so adversely 
affect recovery. 


have been made in the field of 
economy in the last three or four 


seven | 
More than} 





said Hol- 


| 


years, so that the new car of 
today consumes less gasoline and 
oil, and runs longer without re- 
pair, than did even the new car 
of a comparatively short time 
ago. 

“The fact that so many of these 
old cars still are running, and 
delivering any sort of service at 
all, is a remarkable tribute to the 
automotive industry,” Holler said. 
“But not even the best of them 
could be expected to last forever. 
And with slowly-mounting in- 
comes, leaving a margin not ac- 
tually needed for food and cloth- 
ing, the motor car, an American 
necessity, is bound to be in greater 
demand. Business conditions, 
both in the industry and outside, 
are definitely better. 

Best Since 1929 

“On Jan. 1 the industry had 
the largest number of orders on 
hand since 1929. Employment 
was at 240,000, highest since 1931. 
Retail sales were up an estimated 
22 per cent. American-Canadian 
production of cars and _ trucks 
rose 46 per cent to 2,895,000—three 
and a half times the rest of the 
world. Exports of passenger cars 
went up 79 per cent and trucks 
113 per cent over 1933. Truck 
output soared 65 per cent. And 
with summer touring just around 
the corner, it is well to note that 
while only 788,000 motorists ar- 
rived in their private automobiles 
at our national parks in 1933, this 
number almost quadrupled last 
year. Of 4,000,000 visiting the 


| parks, 2,811,000 made the trip in 





their own automobiles. 

“These General Motors spring 
shows are a timely and intelligent 
effort to capitalize increased buy- 
ing power, for the benefit of all 
those employed in the industry 
and of the public at large.” 


Protest Treaty 


New York, Apr. 19. — Protest 
against ratification of the treaty 
dealing with the so-called Hague 


Rules wired to the Administration 
at Washington by the National In- 
dustrial Traffic League meeting at 
Cincinnati last week, has resulted 
in conference of proponents and op- 
ponents of the Treaty at Washing- 
ton, Apr. 10, to discuss the further 
disposition of this question. 





Parts Men Open 
Second Show in 


Chicago Apr. 22 


Chicago, Apr. - Chicago’s 
second annual Automotive Main- 
tenance Exhibits, to be preceded 
Sunday by a conference of cen- 


tral states jobbers at the Hotel 
Sherman, will open its doors 
Monday at Navy Pier. The show, 


sponsored by the Illinois Automo- 
tive Assn., will be open daily 
through Friday from 1:00 to 10:30 
p.m. 

Groups Co-operate 

The event, “dedicated to the 
advancement of the automotive 
maintenance industry,” will con- 
sist of exhibits and demonstra- 
tions. Co-operating organiza- 
tions include the National Stand- 
ard Parts Assn. Motor and 
Equipment Mfrs.’ Assn., Motor 
and Equipment Wholesalers’ 
Assn., Automotive Engine Re- 
builders’ Assn., Wisconsin Stand- 
ard Parts Assn., Northern Illinois 
Jobbers’ Assn., Central Illinois 
Wholesalers’ Assn., and Northern 
Indiana Jobbers’ Assn. 

An intensive campaign has been 
conducted by the show committee 
to enlist participation of manu- 
facturers and to secure attend- 
ance among automotive jobbers 
in five states, as well as the per- 
sonnel of the 8,000 automotive 
maintenance shops within a 120- 
mile radius of Chicago. 

Wide Appeal 

The exposition, it is stated, has 
been arranged to interest shop 
owners, car dealers, garage opera- 
tors, supply dealers, automobile 
mechanics, service station opera- 
tors and jobbers’ sales and tech- 
nical employes. 

Heading the show committee is 
Abe Cole, American Auto Parts 
Co. Jerry Brunelle, Chicago Auto 
Parts Co., is vice-chairman. The 
other members are Lester Hesse 
of Motor Car Supply Co., Joe 
Fisher of Auto Parts & Gear Co., 
Harry Place of Motive Parts 
& Axle Parts Service, “Duke” 
Corp., Victor Anderson of Motor 
Pearsall of Ahlberg Bearing Co., 
Frank Novak of Universal Auto 
Supply Co., Ervin Reed of Evans- 
ton Auto Co., and Frank Heim- 
bach of H. & E. Standard Auto 
Parts. 


Operators Must 
Register Trucks 


Says NRA Chief 


Chicago, Apr. 19.— Operators 
who have not yet registered their 
trucks in Illinois under the code 
for that industry, providing a $3 
fee per vehicle, are being circu- 
larized by F. L. Roberts, state 
NRA compliance director, with a 
note of warning to step in line. 

The letter from Roberts informs 
each recalcitrant operator that 
“you are violating the trucking 
code, inasmuch as you have not 
registered your ‘for-hire’ vehicles 
for 1935, which registration was 
due Feb. 25.” 

Stating that the name of the 
firm addressed has been supplied 
by the Illinois state code authority 
for the trucking industry, Roberts 
adds that “unless you have regis- 
tered since the complaint was 
made, you are instructed to regis- 
ter immediately or come to this 
office and explain, if possible, this 
seeming violation.” 

Enclosed with the letter is a list 
of places throughout the state 
where registrations may be made. 

Chester G. Moore, chairman of 
the state code authority, declared 
that the code enables truckers to 
operate at a profit through fair 
tariff rates and raises, and en- 
ables them to take a more united 
stand than hitherto on legislative 
bills of national, state and local 
scope. 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests . the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame 
prejudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
dissemination of NEWS which ia timely, authentic and of value. 
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Used Car Selling Season 


ADA used car statistics, based on 1934 operations, 
indicate that January, April, May, June, July and 
August were the banner used car sales months last year. 
We are now on the threshold of the used car selling sea- 
son. Stocks are high in number as well as in dollar value. 
It is essential to reduce these stocks during the coming 
selling season. Why not a co-operative national used car 
drive, May Day or the next earliest possible date, to open 
the used car selling season with the same fanfare and 
ballyhoo with which the new car season is inaugurated by 
the national shows? 


Ford Funds Flow Freely 


E would like to direct the attention of those carping 

critics and criers of calamity who bemoan the ruth- 
lessness and lack of courage of our industrial leaders to 
the March record of the Ford Motor Co. In March this 
year Ford’s outlay for materials and supplies was the 
highest in the long history of the giant company. Eighty- 
one millions of Ford dollars were plowed into the fertile 
fields of industry. Dollars thus sown are like living seeds 
and multiply themselves in terms of national wealth in 
proportion to the wisdom with which they are dissemi- 
nated. Few men exceed Ford as an industrial gardener. 
This is sharing the wealth on a practical basis. 


Beware of the Greeks 
FFORTS are being made to organize into a new union 
those automotive workers who within the past few 
months indicated by their ballots that they preferred rep- 
resentatives who were unaffiliated with, and free from 
“organization” domination. The dues of the new union 
are low—50 cents a month. The purpose is to present a 
united front of workers before the Automobile Labor 
Board. The function of the ALB is to settle, amicably, 
disputes between employers and employes which have 
reached an impasse. If the purpose of this new organiza- 
tion would be to use its united front to cow the ALB into 
favorable decisions, further existence of the ALB would 
be unwarranted. If the new organization proposes to 
abide by the unbiased rulings of the ALB, the existence 
of such a united front is unnecessary. Its sponsors prom- 
ise many things to workers which the sponsors claim are 
not now attainable. To those workers who have voted 
their independence once, we would say, “Beware of the 
Greeks bearing gifts.” 
Sales, Seasons and Secrets 
EW YORK national show dates have been announced 
as Nov. 2. This implies new models at an average of 
two months earlier than in previous years. Dealers still 
have seven good selling months and a buying market. 
There is no reason for dealers to curtail buying on pan- 
icky fears of over-stocking. On the other hand, we do 
feel that too liberal broadcasting of the new show dates 
among prospective buyers might have an adverse effect on 
late summer and fall sales. For your own protection, co- 


operate in keeping mum. 

W/ OuLp any dealer, upon accepting a $300 check and 
$50 cash as downpayment on a new car sale, file away 

the check to be cashed at some later date? Yet how many 

dealers accept a $300 used car in trade and “file” it away 

on the wash rack or in the basement? 


Filing Away Your Profits 














‘m2 Word in 


edgewise” 


By the Publisher 





Edgewise Nothing so delights 
Moves an editorial man as 
Upward the opportunity to 
put one from the 

so-called business department on 
the spot. So when one is found 
who will deliberately stick out 
his neck and make even ever so 
feeble an attempt to double in 
brass, you can be assured that 
sooner or later that individual 
will find himself shoved uncere- 
moniously to the center of the 
stage, with the spotlight gleam- 


ing on his perspiring brow, the} 


orchestra leader waiting with up- 
lifted baton for the victim to go 
into his dance, while the entire 
editorial staff stand derisively in 
the wings with. itching palms 
holding the long pole with the 
well-known hook attached. 


* * * 
Cleaving Thus, the sudden 
the decision of Cliff 
Giants Knoble to attend to 


the more serious 
aspects of his fast-growing busi- 
ness has left this column sur- 
rounded by the august editorials 
on the one hand and the brilliant 
eartoons of William Ogg Fitz- 
Gerald and the open forum for 
ADN’s reader letters on the other, 
while the once modest “Word in 
Edgewise” now cleaves the two 
as if determined that “east is east 
and west is west and never the 
twain shall meet.” So be it! “I 
bruise easy, but I heal quick!” 
as Bim Gump’s_ mother-in-law 
says. 


* a * 


Therefore, for the 
benefit of those 
who have come in 
late or who never 
have been sufficiently interested 
in the opening paragraphs form- 
erly appearing in the corner of 
this page to follow the continua- 
tion lines over to the less crowded 
portions of this worthy publica- 
tion (perhaps my barber and the 
two other readers who have told 
me they read my “Edgewise” col- 
umn regularly) will pardon a 
brief resume of the five-year plan 
for righting some things which 
we don’t like and of protecting 
from harm some things which we 
do like. In other words, a plain 
statement of the policy of this 
column, which gives its conductor 
the questionable privilege of 
agreeing or disagreeing as he 
jolly well pleases, with everything 
else that appears or does not ap- 
pear in ADN. It also gives my 
largely increased audience a 
chance in advance to determine 
whether or not they want to stay 
through the whole show or leave 
now while the exits are still open. 
Here goes! 


Platforms 
and 
Planks 


of * st 


(1) OPTIMISM. I believe that 
the turning point in the post-war 
depression was passed in July, 
1932, and that since that date the 
whole world has been recovering 
with the United States slowest to 
respond because, true to our in- 
born American trait, we claimed 
the highest stratosphere records 
for our 1929 Prosperity and the 
all-time bathosphere depth rec- 
ord for Depression, with every 
bank in the nation closed, when 
President Roosevelt was inaug- 
urated Mar. 4, 1933. We were 
ealled Pollyanna by our friends 
when we predicted that 1934 would 
be a two-million car year, al- 
though the prediction of three 
million for the full year 1935 was 
supported somewhat when the 
Messers. Ford stated they alone 
would build a million! I never 
have believed for one minute that 
the United States would not 
swing just as completely out of 
this depression, as it has every 
other depression in the past cen- 
tury or two. I believe that this 
applies to stocks, bonds, real 
estate, raw materials and manu- 
factured products. If that is what 
we now fear as “inflation” what 
was our 1921-1929 “prosperity”? 


(Continued on Page 19, Col. 1) 
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Beware of the Greeks 


In This 


Corner 


The views expressed in this column are those of our readers 


and do not necessarily coincide with those of the editors. Readers 


are invited to use this space for 


voicing their opinions or ideas. 


Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


~ 
Used Cars 

Five years ago the automobile 
dealer was confronted by the most 
serious problem in the history of 
the industry. This was called the 
used car problem brought about by 
an over supply of used cars in the 
hands of all dealers. It resulted in 
literally thousands of dealers being 
forced into bankruptcy. The fol- 
lowing years up to 1934, due to the| 
big drop in new car sales, resulted 
in a small number of trade-ins and 
the used car stock on dealers’ hands 
was practically exhausted. 

Over the last six months, partic- 
ularly so the last 90 days, there has 
been a complete reversal of this con- 
dition. The dealers are now again 
on the verge of a greater and big- 
ger used car problem which is daily 
assuming greater proportions and 
threatening the complete operation 
of a successful agency. 

We in the automobile business 
realize that, first, the manufacturer 
is in business to build new automo- 
biles and it is your job to retail 
them. Without so doing, you could 
not long retain your agency. Sec- 
ondly, we must remember it is just 
as important to the automobile 
manufacturers as it is to the dealer 
that today every new car sale means 
on the average of from two to five 





used car sales before the transac- 
tion is complete. No man can suc- 
cessfully conduct an automobile 


agency for his own profit and be a 
satisfactory dealer to a factory who 


gives his entire attention to the 
selling of new cars, regardless of 
the fact everyone in the business 
knows it takes from two to five 
sales to clean up a new car tran- 
saction. On the average, you will 


find nine dealers out of 10 with five 
to 10 salesmen selling new cars and 
one man selling used cars. 

These used cars, half of the time 
not being in salable condition, are 
usually placed on the wash rack or 
in the basement and by the sale of 
those used cars only will you re- 
ceive your profit, and not until then. 

A continuance of that method of 


operation simply means that the 
dealers in this territory will quickly 
find themselves in a frozen condition 


insofar as assets are concerned— 
uable to purchase new cars and un- 
able to trade in another used car 
and a fit subject for bankruptcy, the 
same problem confronted so many 
dealers in 1929 and 1930. 





It does not take much thinking 
to realize that a man who sets up 
his organization for a rapid move- 
ment of used cars will be in the 
best position regardless of what 
may happen to the automobile busi- 
ness and certainly in the best posi- 
tion to make himself a profit and 
to properly represent the car he 
sells. Used car merchandising must 
come first if you expect to be a suc- 
cessful operator. 

Let’s head off 
lem right now before it downs us 
at the start of what will be un- 
doubtedly the greatest selling season 
of the last ten years. If dealers 
will set up their used car operation 
as to be in a position to take 
advantage of the business offered, 
you men who have gone through five 
years of the worst business condi- 
tions possible must realize that 
now on the verge of what you may 
well call the harvest, you must give 
serious thought to your operation 
or you will be unable to take your 
rightful share. Let’s make a reso- 
lution now to hire those other two 
or three used car salesmen today 
and check your stock of used cars 
at once. 

Used car sales make new car sales 
and a profit possible——-Northern Il- 
linois Finance Corp., T. E. Court- 
ney, president. 


this serious prob- 


so 


Denver Stocks 

Perhaps you might be interested @ 
in how things are going in Denver 

. at least your readers will. . 

becausé this is a sort of cross-sec- 
tion of the United States. You will 
find that Colorado and Denver are 
no different than the other sections 


of the country regarding used car 4 
stocks. 

Dealers are heavily loaded with 
used ears. Used car sales have not 
kept pace with new car sales. New 
business, especially with Ford, has 
exceeded all expectations but the 
used car business has been a dis- 


appointment. The code is much too 
high on all used cars and especially» 
on 1932 and 1933 models. Cars of 
this vintage have been the cause of 
much distress in the used car busi-§ 
ness. It is expected that the work 
relief bill will help very much ing 
the moving of low price used carg 
after it gets under way. ' 
Sales of new cars and trucks have 
(Continued on Page 21, Col. 3) 
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BUYERS ARE LEARNING 
What Safer Stopping Means 


FROM COAST TO COAST, POLICE-SUPERVISED TESTS PROVE 
SUPERIORITY OF HUDSON’S ROTARY-EQUALIZED BRAKES 


UDSON’S Rotary-Equalized brakes be- 

came news the day the first 1935 Hud- 
sons and Terraplanes were introduced. And 
they are bigger news today than ever. 

Hudson has gone out and proved that “‘five 
years of brake advancement in a single year” 
was no idle claim. 

Hlas proved “quicker, smoother, safer, 
straight-line stopping’’—in the greatest series 
of public brake demonstrations ever held. 

Has proved “‘absolutely equal pressure on all 
four husky brake drums’’—in the streets of 
distributor and dealer cities, where car buy- 
ers could see what safe stopping really means. 


Traffic Experts Amazed—in City after City 


In city after city from coast to coast, Hud- 
sons and Terraplanes carrying five adult pas- 
sengers have beaten the stopping distances 
that police call “perfect” —often by margins 
as high as 50% —at 20, 40 and 50 miles an hour. 
Police heads and traffic directors have wel- 
comed this amazing safety demonstration. 
They have supervised the tests —certified 
results. And the results have astonished both 
safety experts and crowds of spectators. 


More Sales—Because There’s More to Sell 


But these great brakes — with their safer 
stopping, trouble-free operation and freedom 
from adjustment —are only one of the 1935 
features that are swinging new thousands of 
buyers and new hundreds of dealers to Hud- 
son and Terraplane. They are sharing the 
headlines with America’s only bodies all of 
steel—with the Electric Hand—with record- 
breaking performance—with the amazing 
economy that both Hudsons and Terraplanes 
have proved in nation-wide tests. 

The word is going round that Hudson and 
Terraplane offer an unmatched combination 
of style, performance, safety, ruggedness and 
economy —at prices attractive to 97% of the 
PROOF! WHERE CAR BUYERS CAN SEE IT! entire automobile market. If you want proof 
oe : - : that Hudson and Terraplane dealers are 
Here are a few of many cities in which Rotary-Equalized brakes making real money—and if you want to share 
—in public demonstrations—have beaten, by as much as 50%, in the profits from this swing to Hudson and 
the best that police and traffic experts ask of any brakes: Terraplane — get in touch with the distributor 
sarest you, or with the factory direct. 

NEW YORK CITY LOS ANGELES, CAL. SANDUSKY, O. ee = ’ 
BOSTON, MASS. SAN FRANCISCO, CAL. NORFOLK, VA. 
PHILADELPHIA, PA. CINCINNATI, O. AKRON, O. PRICES THAT HELP YOU SELL 


CLEVELAND, O. CHICAGO, ILL. SAN ANTONIO, TEX. $ and up for Terraplane sae 
DETROIT, MICH. DENVER, COLO. EVANSTON, ILL. ee Six $695 end up 
. . . Hudson Eight $760 

EASTON, PA. and up. All prices f. o0.b. 

Detroit for closed models. 


HUDSON MOTOR CAR CO. e Detroit, Mich. 


MORE DEALERS ARE SELLING HUDSONS AND TERRAPLANES TODAY 
THAN AT ANY TIME SINCE DECEMBER, 1930 


| HUDSON... TERRAPLANE 
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Dealers Back Vesper’s NRA Extension Demand { 


© 


Display United — Approval 


St. Louis, Mo., Apr. 19.—The 
recent challenge to enemies of 
NRA, and demand that the act 
and their code be extended by 
immediate legislation, made on 
behalf of the 30,000 members of 
the National Automobile Dealers 
Assn., inspired a flood of mes- 
sages pledging help in any form 
to end the existing uncertainty 
and guarantee a continuance of 
the code, according to headquart- 
ers in St. Louis. The messages 
came from every state. 


“They illustrate the united de- 
termination of the automobile 
dealers of America to march 
ahead with fair trade practices— 
a unity that has enabled our trade 
to take the leadership toward na- 
tional economic recovery,” F. W. 
A. Vesper, president, commented. 


Present Statement 

His formal statement, Apr. 9, 
refuting accusations that NRA 
has been a failure, was presented 
to Sen. Pat Harrison, chairman 
of the senate finance committee 
conducting hearings. Attached to 
the statement were the supporting 
names of the NADA vice-presi- 
dents and directors. 


The statement placed the auto- 
mobile dealers of America “on 
record as demanding that the Act 
be extended as requested by the 
President.” It promised the full 
support “of a highly organized 
group of business men regardless 
of political affiliations in every 
state in the Union, in any manner 
to convince your committee and 
the Congress of the necessity of 
this legislation, in order that the 
progress already made toward re- 
covery in this trade shall not be 
lost.” 


Uncertainty Costly 


Asserting that many thousands | 
of dealers, including 80 per cent | 
of the 30,000 who are in towns! 
of 25,000 population, or under, 
have benefited by their code, he 


Ot Fair Trade Practices 


| windshield wipers did not work 
/and one and one-half per cent of 
|the horns were non-operative. 





Olds Campaign 
Will Be Staged 


For Next 4 Years 


Detroit, Apr. 19—With almost 
a thousand dealers taking part 
and with more than 200,000 mo- 
torists personally invited to take 
advantage of the plan, Olds- 
mobile has just completed a na- 
tional drive for inspection of 
those automobile features which 
are most important to the safety 
of drivers. 


The recently conducted cam- 
paign, which is to be run twice a 
year for five years, was directed 
at keeping all cars on the road in 
perfect driving condition. 


Free inspection of the most im- 
portant safety features from the 
standpoint of operation of the 
car, was offered every motorist in 
the cities where the inspections 
were held. 


Examination was made, with- 
out cost, of brakes, headlights, 
steering, tires, horns and wind- 
shield wipers, each one of which 
should function perfectly at all 
times to insure the highest degree 
of safety. 


Need for such examinations is 
clearly shown in the official rec- 
ords of Pennsylvania, where semi- 
annual inspections are made com- 
pulsory by law, it was said. Of 
550,000 cars tested under this 
statute, 39 per cent were found 
to have defective brakes and 70 
per cent defective lights. Fifty 
per cent of all tires examined 
ranged from fair to poor, eight 
per cent had defective steering 
apparatus, four per cent of the 








Callahan Heads Briggs 


Plumbing Ware Div. 
Detroit, Apr. 19.—John A. Calla- 





said “they cannot understand why 
at this time there should be oppo- 
sition to the fundamentals of 
clean business and proper work- 
ing conditions that will insure the 
continuance of the trend towards 
ultimate prosperity unless that 
opposition is political.” 


It was stated that the uncer- 
tainty prevailing is costing the 
automobile trade millions, “Im- 
mediate action is demanded,” the 
statement concluded, “for the con- 
tinuance of our code so that 
proper steps can be taken to 
maintain a business that, after all, 
will be the real leader in the re- 
covery movement.” 


han, for three years identified 
with the Briggs Mfg. Co., has 
been appointed to take complete 





that Sets 35 World Records 





Canadian Sales Continue 


To Gain, Survey Re Reveals 





Chrysler Sales 
Reach New High 
Week of Apr. 13 


Detroit, Apr. 19.—Another re- 
cord week was gained by Chrysler 
dealers in the seven days ending 
Apr. 13, when they delivered at 
retail 3,766 Plymouth cars and 
1,078 Chryslers, a grand total of 
4,844. This was the third consecu- 
tive week in which retail deliver- 
ies for the combined lines had ex- 
ceeded 4,800 units. 


Compared to the corresponding 
week of 1934, Plymouth deliveries 
showed an increase of 22.2 per 
cent, Chrysler deliveries of 40 
per cent and the combined of 25.8 
per cent. Against the correspond- 
ing week of 1933 the increases 
were 182.7 per cent for Plymouth, 
148.4 per cent for Chrysler and 
174.3 per cent for the two together. 
The advance over the correspond- 
ing week of 1932 also was very 
large, Plymouth showing a gain 
of 206.4 per cent, Chrysler of 46.7 
per cent and the combined of 146.6 
per cent. 


In the 15 weeks of 1935 ending 








charge of all operations of the 
company’s new plumbing division, 
it was announced today by W. P. 
Brown, general manager. 

Callahan has directed the com- 
pany’s development work in 
plumbing for more than two 
years and has had a wide train- 
ing in both the manufacturing 
and selling fields, 

The company’s Hamtramck 
plant, which has been remodeled 
and equipped for big scale pro- 
duction of plumbingware, defi- 
nitely is scheduled to begin op- 
erations the latter part of April, 
it was announced. 





with Apr. 13, Chrysler dealers de- 
livered at retail 40,993 Plymouths 
and 10,790 Chryslers, a grand total 
of 51,783 units. The Plymouth fig- 
ure is 43.8 per cent higher than 
that for the corresponding 15 
weeks of 1934, 208.8 per cent 
higher than for the correspond- 
ing period of 1933 and 435.6 per 
cent higher than for 1932. On 
Chrysler, the increase over the 
corresponding 15 weeks of 1934 is 
171 per cent; over the correspond- 
ing 15 weeks of 1933, 113.5 per 
cent and over the corresponding 
15 weeks of 1932, 20.2 per cent. 


Dodge Introduces Spring Model 








A feature of this Dodge convertible is that the body has a separate steel frame. 





This body frame, add- 


ing its own rigidity to that of the regular chassis frame, is said to add considerably to the strength of 


the unit. Factory price on the new model is $770. 





Montreal, Apr. Lye. 19—Canada con- 
tinues to buy more new ears. A 
striking advance in registrations 
is eastern Canada in February is 
shown by an analysis by The 
Financial Post of figures compiled 
by Might’s Directories and pub- 
lished in Canadian Automotive 
Trade. 

The total for the month was 
3,142, as compared with 1,720 in 
January, a gain of 82 per cent. 
As contrasted with the same 
month a year ago the figures 
jumped approximately 65 per cent. 

Ford of Canada continued to 
strengthen its position as leader 
with 1,153 cars in February 
against 392 for Chevrolet. 

Undoubtedly the fact that the 
1935 Fords were on the market 
by Christmas but the “Master” 
line of Chevrolet did not come 
into general appearance much be- 
fore March would have a consid- 
erable bearing on the sales con- 


trasts in the two years. 
Dodge, Plymouth, Oldsmobile, 
Pontiac, Chrysler and Hudson 


also showed substantial gains over 
the same month a year ago. Buick 
ran counter to the general trend 
dropping to 44 against the com- 
parative figure of 110. 

New car registrations in Febru- 
ary are shown in the following 
table with comparisons with 1935: 


February First 2 Mos. 

Eastern Canada 1935 1934 1935 1934 
Peme cccccccccccece 1,153 542 1,663 1,014 
Chevrolet ..cseevees 392 490 658 678 
MOD sencsencecces 333 285 601 363 
Plymouth ccccccccce 318 257 590 294 
Oldsmobile ......... 274 ll 312 16 
POMEIAS ccccccccccce 272 64 301 111 
Chrysler ..ccccccces 83 3 112 5 
Terraplane ......... 70 42 129 54 
EE cnepcenseesee 44 110 106 177 
Studebaker ........ 40 34 79 59 
GEE. ocsccccccces 39 9 82 13 
Tee TO os ccsnsaece 37 2 61 2 
GROROM ccccccccccce 25 16 40 21 
Cadillas .ccocccsece 9 1 17 1 
Hupmobile ......... 9 4 19 7 
OE “cesuekacsscnees 8 2 11 4 
Lafayette ...cceeees 7 oe 12 ee 
BME paadcbcessence 6 8 17 19 
LaSalle ....seecceee 4 ee 6 ee 
Packar@ cccccccccce 3 9 15 10 
Limcolm ccccccccccce 2 1 4 2 
AUBUT ccccccccccce 1 ee 4 1 
Pierce-Arrow ....... 1 oe 1 ee 
All GEROTE cocccccce 12 45 22 82 
WOME ca kcndcacnsee 3,142 1,935 4,862 2,933 


Ford of Canada, in line with 
its increase in actual car regis- 
trations, also absorbed a larger 
portion of the total market, ac- 
counting in February for 36.8 per 
cent as against 28.1 per cent for 
the same month in 1934. 

The industry continued to break 
into new high ground in Feb- 
ruary continuing, in a striking 
fashion, the spurt made at the 
beginning of the year. Sales were 
largely centered in the price 
bracket below $1,000, with over 
50 per cent of the total being 
made in Ontario. 




















Night flashlight picture of Hudson Eight driving its day and night record-smashing run. 





Census Shows 
Sharp Decline 
In Factories 





Washington, Apr. 19.—A sharp 
decrease in the number of man- 
ufacturing establishments operat- 
ing in the nation was shown to- 
day in figures on file at the 
Bureau of the Census. 

After four years of depression, 
there were 68,093 fewer of such 
businesses in operation in 1933. 

The census of manufacturers, 
conducted biennially, showed that 
in 1929, there were 209,862 estab- 
lishments employing 8,821,757 
wage-earners. Their products that 
year were valued at $69,960,909,712. 

In 1931, the numbers of estab- 
lishments dropped to 174,255; 
wage-earners to 6,506,701, and 
value of products to $41,038,402,- 
307. 

Declines by Sections 

But in 1933, despite a further 
decline in the number of estab- 
lishments to 141,769, and a drop 
in the value of products to $31,- 
358,840,338, the number of wage- 
earners employed showed only a 
relatively small decrease to 6,- 
055,736. 

Wages paid by these manufac- 
turing plants dropped from $11,- 
607,287,154 in 1929 to $7,173,231,655 
in 1931, and to $5,261,576,029 in 
1933. 

In the most recent two-year 
period, the census showed the 
greatest decrease in number of 
manufacturing establishments in 
the Middle Atlantic states, where 
there were 43,831 plants in 1933 
compared with 56,356 in 1931. 
States in this group are New 
York, New Jersey and Pennsyl- 
vania. 

The east north central group, 
Ohio, Indiana, Illinois, Michigan 
and Wisconsin, which has the 
next greatest number of estab- 
lishments, showed a decline from 
39,113 in 1931 to 32,256 in 1933. 


Foods and Textiles 

By industries, the number of es- 
tablishments manufacturing food 
and kindred products dropped 
from 47,767 in 1931 to 40,285 in 
1933, while textiles and their prod- 
ucts dropped from 23,750 to 19,266. 
Printing, publishing and allied in- 
dustries dropped from 24,918 to 
19,395. 

Other industries, all showing 
decreases: forest products, 16,016 
to 12,295; paper and allied prod- 
ucts, 2,883 to 2,697; chemicals and 
allied products, 7,444 to 6,257; 
products of petroleum and coal, 
1,317 to 1,211; rubber products, 
453 to 408; leather and its man- 
ufacturers, 3,702 to 3,265; stone, 
clay and glass products, 6,408 to 
4,528; iron and steel and their 
products, not including machin- 
ery, 5,965 to 5,133; non-ferrous 
metals and their products, 6,310 
to 4,919; machinery, not including 
transportation equipment, 11,339 
to 9,713; transportation equip- 
ment, air, land and water, 2,958 
to 1,551; railroad repair shops, 
2,167 to 1,901, and miscellaneous, 
11,758 to 8,682. 
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HERE IS 


BUICK’S 


SECRET 





OF BETTER PERFORMANCE 
GREATER ECONOMY 
GREATER POWER 





Tus Buick secret is not really a secret, 
after all. All engineers know it, though all do not 
employ Buick’s Valve-in-Head principle. That 
principle enables Buick’s engine to breathe more 
freely and faster. Therefore this engine produces 
more power and better performance, and does both 
with greater economy. Valve and piston action in 
a motor car engine is lightning fast. Fresh gas must 
enter each cylinder, be exploded, and be expelled 
faster than you read the words. Buick’s valves in 
the engine head—admitting and expelling the gas 
directly above the piston, without sending it through 
roundabout kinky passages—accomplish that result 


more efficiently than any other type or principle 


BETTER AUTOMOBILES ARE 


does. That is the chief reason why the 1935 Buick 
excels in performance. Why it produces 10 per cent 
more power, and achieves 10 per cent greater econ- 
omy. Take this Buick out for yourself. See what a 
difference Buick’s Valve-in-Head engine makes in 
smooth, snappy performance. Then sell the 1935 
Buick for its Valve-in-Head performance—and also 
for style, room, gliding ride, quality, value and the 
dependability which goes unchallenged to this day. 


"795 


Special equipment extra. 


and up, list prices at Flint. Twenty- 
five beautiful models, with Bodies by 
Fisher—four wheelbase lengths—four 
popular price groups, from $795 to 
$2175, list prices at Flint, Michigan. 
Prices subject to change without 


notice. Favorable G. M. A.C. terms. 


BUILT, BUICK WILL BUILD 


THEM 
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Dealer Dominates Highway With Service Station 


“Cracks Down’ on Traffic 





By 


Pittsburgh, Pa., Apr. 19. 


service stations which might be called “highway domina- 
tion” is under experiment by Haller’s Mt. Lebanon garage, 
large Ford agency with main building in Mt. Lebanon, Pa. 

Purchase of a gasoline service station and establishment 
of two used car lots across the street from the showrooms 
and plant of the dealership practically builds a sales 


around several hundred feet of the 6,000-ve- 
& 


“fortress” 
hicle-a-day Washington rd. 

This highway 
leading from downtown 
burgh thickly populated 


Pitts- 
to 


is a main artery | 
| certain 
Mt. | 


Lebanon and other outlying sub- | 


urbs. It is a fairly narrow street 
and thousands of motorists pass 
every 
of neon tubes, flood lights, serv- 
ice station lights, showroom lights 
and used car lot lights on both 
sides. During daylight the motor- 


night between the battery | 


ist’s eye can’t escape either the | 


modern agency 
left or the attractive service sta- 


building to the} 


tion and canopied car lots to the | 


right. 
30 Per Cent Increase 
Fred C. Haller, general manager 
of the agency, furnishes proof of 
the efficiency of combining opera- 
tion of a deal- 
ership and re- 





NEIGHBORHOOD moved _ service 
SALES AND station by an- 
SERVICE PLAN nouncing a 30 







per cent increase 
in volume of 
business done 
by the gasoline 
station above its 
former volume 
under private 
operation. And 
during the fa- 
vorable months 
of the coming summer season he 
expects that the increase will 
go considerably higher. 

At the neighborhood station 
Haller employes study the “pulse” 
of motorists of the community. 
They listen to complaints about 
cars which are driven in, and they 
hear both criticism and praise of 
the kind of service which car 
owners are getting from dealers. 
Quite often a “kick” about the 
work done by some competitive 





more dollars 
for dealers! 








From Both Sides of Street 


NORMAN L. 











PARK 





attendant about the price of a 
vehicle. | 
the gasoline station at-| 
tendant can get a customer in- | 
terested in a car, and at the 
proper time call over a salesman 
from the agency to finish the | 
demonstration. Both new and| 
used cars are 


Often 


displayed on the 
front apron of the service station 
and occasionally a gasoline cus- 
tomer will examine one of these 


vehicles while waiting until the| 
tank is filled. 
Thousands of motorists who 


might never stop at the showroom 
are introduced to Haller service 
through the neighborhood §sta- 
tion. Charge accounts are granted 
to responsible motorists and this 
helps to cement contacts with a 
wider group of car owners. 


No Repair Work Done 


No repair work is done at the 
neighborhood station. Nearly 
every day the gas station sends 
cars in need of major repairs or 
adjustments across the street to 


| vice-president of the 





the main plant. Lubrication work 
is done in both the main and 
neighborhood stations, and when 
the gas station has more than it 
can handle it sends cars across 
the street and vice-versa. 

Haller recently installed a pri- 
vate power and light plant, 
operated by a gas engine, in the 
neighborhood station and has cut 
his electric bill in half. The power 
bill is always a main item of ex- 
pense in a modern gasoline serv- 
ice station, and by use of private 
plants the operator is able to use 
considerably more illumination at 
less expense. 


Denver Sales Double 


garage is heard, and this infor- Denver, Colo., Age. ie. — Neasty 
tion is passed along to the twice as many truc s and passenger 
mati Pp cars were sold in this city during 
service manager of the Haller| the first three months of the year 
agency for his guidance and tO|than was sold during the same 
help him prevent such complaints | period of 1934, according to Thomas 
about his work. Braden, secretary-manager of the 
Denver Automobile Dealers’ Assn. 
Buyer Interest Aroused | Passenger cars sold in that period 
Every day the service station | this year numbered 2,206 as com- 
helps to make sales, either of pared with 1,167 for the first three 
new or used cars. A motorist months of 1934. In March, this year, 
: . s . | 581 cars were sold, as against 366 in 
who might hesitate to stop at @/ the same month in 1934, an increase 
used car lot to be “seized” by a} of 915 sales. 
salesman, often inquires in an]! The figures for truck sales show 
off-hand way from the gas pump! a similar proportional increase. 











THE NEXT IMPORTANT 
CHANGE IN CAR SELLING 


UNIFORM 


NEIGHBORHOOD 
STATIONS 





The time is soon coming when some car manufacturer will step up sales 
by having a large group of dealers selling through Neighborhood Stations 
that are uniform in design. Motorists will quickly become familiar with 
these sparkling porcelain enamel stations, drive in for every service 
needed. Dealer’s prospects will treble. So will sales. 

And this manufacturer will find real economy in the building of ten 
or more stations at a time. It will pay manufacturers, distributors and 
dealers to write Austin about this sound method of selling cars. 


SERVICE STATION DIVISION 


THE 


Engineers and Builders 
Offices in Principal Cities — 





AUSTIN COMPANY 


National Headquarters: 16112 Euclid Ave. 
Detroit, Michigan, 2842 West Grand Boulevard. 


aT 


, Cleveland, O. 


Old and tee bisa eeries for Both 


















This is the neighborhood sales and service station of Haller’s Mt. Lebanon Garage, Ford dealer in the 
Used car lots belonging to the agency are on both sides of the sta- 
tion and part of the aprons is used for display of | new cars and trucks. 


| South Hills section of Pittsburgh. 


New lee Banana 
Remains Strong 


Says H. G. Moock 


Detroit, Apr. 19. 
mand for new automobiles con- | 
tinued strong during the week 
ending Apr. 13, in spite of un- 
seasonable cold weather, snow in 
some sections and recurrent dust 
storms. 

In a report today, H. G. Moock, | 
Plymouth 
Motor Corp., revealed that Plym- 
outh retail deliveries totaled 9,545 
units for the week. He said this 
was more than any week last 
year and 29 per cent above the 
same week a year ago. 

“News of the Government’s 
$5,000,000,000 appropriation auto- 
matically stimulated business and 
more than offset the unfavorable 
weather conditions that were 
general throughout the country,” 
he said. “Our sales have been | 
growing steadily, despite the cold 
backward Spring.” 

Moock disclosed that to date 
this year Plymouth dealers have 
delivered 106,903 new cars at re- 
tail, a gain of 43.4 per cent over 
the 74,499 units sold in the corre- 
sponding 15 weeks last year. 

“With sales running far ahead 
of 1934 records, we are keeping 
the Plymouth factories in Detroit 
and Los Angeles on capacity pro- 
duction schedules to meet the 
demand,” he said. “We have 
thousands of orders on our books 
and our dealers everywhere re- 
port the largest business gains in 
history. 

“Used cars sold by Plymouth 
dealers for the week ending Apr. | 
6 were in excess of 17,000.” 


Consumer de- 





omnia a. 


Pontiac Makes Changes 
In Field Organization | 
Pontiac, Mich, Apr. 19.—| 
Changes in the regional and zone 
personnel of the Pontiac Motor | 
Co. have been announced by A. 
W. L. Gilpin, vice-president and 
general sales manager. 

J. T. Bray, formerly assistant 
to the manager of the Atlantic 
region with headquarters in New 
York City has been appointed 
manager of the Atlanta zone to 
replace A. C. S. Olsen, who is 
returning to the central office in| 
Pontiac. 

Bray’s position in New York is| 
being filled by E. R. Pettengill, 
formerly office manager of the} 
Detroit zone. D. E. Reilly, who} 
has been office manager of the 
Cleveland zone takes Pettengill’s 
old position. 

M. C. Thompson, formerly man- 
ager of the company’s Pitts- 
burgh zone has been transferred 
to the same position in the New 
York zone, succeeding A. G. 
Swan, who has resigned. Thomp- 
son’s position in Pittsburgh is 
being filled by the promotion of 
A. R. Shedd, formerly assistant 
zone manager there, and Clark 
Walker, who has been office man- 
ager in the Washington zone, will 
be the new assistant zone man- 
ager at Pittsburgh. 





| ence committees. 
| may 


Senate Imposes Regulation on 
Bus and Truck ‘Transport 


Washington, eo 19. 
eight long years of debate, 


After 


the | 
Senate took two days this week 


to enact the first measure impos- | 
ing Interstate Commerce Commis- | 


sion regulation upon for-hire mo- | 


tor bus and truck transportation. | 


The measure 
upper branch of Congress was the 
first of 
transportation measures of which 
there are three. The other two, 
for which the prospects for action 


| at this session are more remote, 


provide for water carrier regula- 
tion and for railroad reorganiza- 
tion. The measure passed, of 
course, is the one of the trio of 
interest to the automotive indus- 


| try. 


Under the bill as approved, all 
common carrier motor lines will 
be required to obtain certificates 
of public convenience, while con- 
tract carriers must obtain permits 
from the ICC. All rates will be 
regulated by the Commission, also, 
and brokers dealing in transporta- 
tion services but not employed by 
operating companies will be re- 
quired to obtain licenses. 


The measure remains to be 
passed upon by the House, which 
has not yet received a _ report 
from its Interstate Commerce 
Committee. It faces a hard fight 
in the lower branch, which is ex- 
pected to get a measure of quite 
a different character than that 
enacted in the Senate. It is defi- 
nitely assured that final action 
will not come until 
ences between the two branches 
have been ironed out by confer- 
Many weeks 
elapse before the measure 
is finally ready for the President’s 


| signature since opponents of reg- 


ulation, beaten in the Senate, will 
carry their fight to prevent action 
at this session to the floor of the 
House. 


Senator Wheeler, author of the 
Senate bill, declared prior to its 
passage that its primary object 
was to equalize competitive condi- 


tions between the highway car- | 


riers and the railroads. 


Gas Tax Opposition 
Shows Steady Gain 


Washington, Apr. 
tion to the Federal gasoline taxes, | 


| which have cost motorists more | 


than $400,000,000 since their en- 
actment in 1932, appears to be 


gathering force and likely to im- | 


press Congress with its might, 
according to 
Petroleum Institute. 

More than 237 organizations, 
representing millions of citizen 
taxpayers, have filed protests 
with members of Congress, it is 
stated. In addition, legislatures 
of 18 states have adopted memori- 
als asking that the tax be ended 
with the expiration date, June 
30, next. 


approved by the} 


the Eastman - Wheeler | 


after differ- | 


Downtown Display 


Opened in Seattle 

Seattle, Apr. 19. — The 
Ford Downtown Display 
has just been opened to the 
public by Wm. O. McKay 
Co., in the Washington Ath- 
letic Club building, in the 
heart of the business area. 
The central room, fronting 
on Union st., is occupied as 
a Ford and Lincoln salon, 
with all models on display. 

Roy C. Corbett is man- 
ager of the salon, while his 
assistants include three 
men, who lecture on the 
new models, and especially 
the motor-trade and me- 
chanics. They are Lewis 
David, W. S. Felter and O. 
S. Wardell. 

“Our downtown display,” 
said Corbett, “is to make it 
convenient for the business 
man to drop in and look 
over the models. Orders are 
written here, but delivery is 
from the main dealership.” 

This is a new idea locally 
and makes a striking ap- 
peal, with the salon on the 
main ground floor of the 
22-story building. 








Dodge Dealer 
Sales Disclose 
Steady Increase 





Detroit, Apr. 19.—Retail deliv- 
eries by Dodge dealers, reported 
weekly by A. vanDerZee, general 
sales manager of Dodge division 
of Chrysler Motors, totaled 7,058 





19.- Opposi- | 


passenger cars and 1,302 com- 
mercial cars and trucks for the 
week ending Apr. 13. Compared 
to the record of the correspond- 
|ing period of 1934, the sales 
| volume of the latest report week 
|marks an increase of 2,842 retail 
sales or 51.5 per cent. 

| The figures totaling deliveries 
| by Dodge dealers for the first 15 
| weeks of the present year also are 
maintaining levels paralleling 
| those making up the weekly re- 
ports. Thus, Dodge dealers’ de- 
|liveries from Jan. 1 to Apr. 13 
were of 81,395 Dodge and Plym- 
|outh passenger cars and 13,978 
Dodge commercial cars and 
| trucks—a total of 95,373 vehicles 
|representing the new-car _busi- 
ness of Dodge dealers for the ini- 
tial 15 weeks of 1935. The delivery 


the American os for the same period of 1934 


was 60,608 passenger cars and J 
trucks, a comparison crediting the 
se business so far reported by 
| Dodge dealers with a gain of 34,- 
|765 vehicles or 57.4 per cent, 

Deliveries of used cars and 
trucks made by Dodge dealers 
during the week ending Apr, 13 
kept close to the new-car business 
record, 4 
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MERRY Mba, 


— sammy 
Automotive Linage 

| CHICAGO NEWSPAPERS 

1923 1934 











Lon _ sao Geieee eae 900,000 | 





a 800,000 a 
‘XQ | It takes more than “‘gas”’ to sell automobiles or news- 
, 


Ch, | paper advertising. In either case, what counts is 
‘XN performance. That’s why we take pardonable pride 

* 700,000) in the accompanying chart which shows the record 
XN, | of automotive linage in Chicago newspapers. From 
| 1923 to 1934, the American was the only paper to 


600,000 make a gain. All others lost linage. 





+ * 4 
Automotive Linage 
1923 1934. 
AMERICAN .... .361,714 563,187 201,473 GAIN 
2d Evening Paper 595,204 572,394 22.810 Loss 
2d Morning Paper 231,309 162,945 68,364 Loss 


Ist Morning Paper 507,754 423,856 83,898 Loss 








2d Sunday Paper 413,689 276,853 136,836 Loss 


Ist Sunday Paper 923,305 314,313 608,992 Loss 
*Authority: Media Records, Inc. 


Evidently the American has what it takes to get busi- 
ness today—a streamlined market that reduces 


selling resistance, and gives more buying power 


bx 


CHICAGO AMERICAN 


e 
- « - more Buying Power to you 
NATIONAL REPRESENTATIVES: Hearst International Advertising Service 


Rodney E, Boone. General Manager 





to you! 

















10 


Workmen’s Relief Board 
Kept Employes Off Dole 


Pontiac, Mich., Apr. 19.—A manufacturer with 5,500 
men on its active factory employment lists and not one of 
them a recipient of public welfare during the lay-off pe- 
riods of the depression. 

That is the story and the record of the Pontiac Motor 
Co. and its employe-administered welfare fund during 
these recent years of overburdened municipal charities. 

It is true, Pontiac officials say, that some employes 
appealed to the city for help when®— : 


no graded or eee ae a} man of the board, is one of the 
ee a — * €| most active of all Pontiac work- 
Motor Co. had requested 

















Pontiac ; 
ina welfers oceney in the| = He was president of the 

: ee ee | Pontiac Works Council for more 
county to send any of its needy| 





than a year. 











employes who were out of work | The welfare fund, which the 
back to the company’s Personal | Board has at its disposal has 
Seating aakbiaines é as & ‘ sposal, has 
ervice department. | been supplied from a 20 cent per 
Personal Service man per month contribution that 

The Personal Service depart- | is made by all employes, plus an 

ment is all that the name im-| equal amount added to the fund 
plies. It looks after the ordinary| by the Pontiac Motor Co. Every 


man on the active payroll, or in 
| other words, every bona fide em- 





functions of providing food, fuel, 


clothing 





and medical service to 





the company’s employes whose in- | ploye, is eligible to participate 
comes have stopped temporarily. | oo the terms of the Welfare 
Assn. 


In addition, it is a business man- 
agement department for employes 
who call upon it at any time for 
advice of the most unexpected 
character. 
3udgeting wages 


Necessities Furnished 
A workman is classed as on the 
active payroll, even though he has 
been laid off without pay, until 
he has been out of a job for one 


and household | 





accounts, giving legal advice and | Y€@? and is not slated for re- 
in fact “holding court” to settle hiring. ™ : 
disputes entirely of a domestic| The W elfare Fund provides for 
nature, are some of its functions. assistance in the form of food, | 
Ivan Long, director of person- fuel and hospitalization, which in- | 
nel of the company, presides over | “/udes medical aid. 
the Personal Service department. The food allowance for any em- 
Also, he is secretary of the 14- ploye and his family entitled to 
man board of factory employes aid is one dollar per person in 
which has administered so effec- the family per week. Purchase 
tively the welfare fund that has| °'4ers on any grocer the employe | 
kept Pontiac employes from hav- | ™@Y select are authorized by the | 
ing to accept city charity during Board. Fuel bills are O.K.’d by 
dull periods of recent years, a | the association. As for medical | 
worthy service to 5,500 factory aid, of course, there can be no| 
workers The other ex-officio | Stipulated amount. 
member of the board is Walter|. 474 for all this employe-con- 
Seaks, who acts as treasurer. trolled Good Samaritanism, there 


is no obligation on the part of 


Industrial Family the worker who is aided to re- 
Pontiac employes are an indus-| Pay any part of the amount of 
trial family, with a community| money that has been expended 


for his benefit and that of his 


of interests. Their tenure of em- 


ployment is long; 1,553 of them| family. 
having worked for the company Welfare Cost High 
from five to 10 years. Add to During the between - season 
that number the 561 who have) periods of the last few years, the 
been on the payroll from 10 to| Board frequently has had to dis- 
15 years. As a result the average| tribute thousands of dollars 
length of service in the factory| monthly. The biggest months 
is almost seven years. were August and September of 
The 12 men who do the work} 1932 when the cost to the welfare 
of the board, investigate every| fund was $9,584 and $8,700 re- 
application for help, pass on the} spectively. 
merits of every case and admin- The total expenditure for the 
ister the welfare fund, are out-| year 1932 was slightly over $50,- 
and-out factory workers. There! 000, while that for 1934 was $28,- 
is not an executive of any descrip-| 500. And for 1935 it should be 
tion among them. Not a white! much less. 


collar man or even a foreman. 
A Workman’s Board 


As an indication of how many 
families and individuals are pro- 


They meet once a month regu-| vided for at times in a single 
larly and more often if special} month; last October there were 
meetings are required. All meet-| 498 families of 2,083 individuals 
ings are on company time. who were given assistance out of 


As stated in its by-laws, the ob- 
ject of the Welfare Assn. is “to 
assist any member (employe) in 
case of distress.” 

Richard Kelley, 


the fund. 

There have been times when 
the fund was exhausted, too. In 
those instances, loans were made 
is from the company. This hap- 


who chair- 
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Pontiac Sets Unique Record in Plant Welfare Work | 


@— — 


No Posiiae Men on Dole 





}on the 





| chial school boys. 





This is the workmen’s board that administered relief to Pontiac employes during the depression, 
On Kelley’s right is Ivan Long, secretary of the board, 
On Kelley’s left is Walter Seaks, board treasurer. 


head of the 


table is Richard Kelley, chairman. 
whose regular job is director of personnel for Pontiac. 


At the 


Not one Pontiac worker on the active pay roll went | on relief, it is said. 


pened in 1932 and again last year. 
In 1932 the amount borrowed by | 
the association was $13,000. Every | 
cent of it was paid back prompt- 
ly. Last year the extent of the 
loan was $9,000. It is being paid 
back this year out of the joint 


| contributions of employes and the 


company. 
After an employe, who has been 
receiving help, returns to his job, 


| he is permitted to have one pay 


day before he is taken off the 


welfare. That is to give him time 
to get his feet back on the 
ground. 


With practically every man on 
the active payroll working now 
to help produce more new Pon- 


tiacs, relief work virtually has 
stopped. The only employes ob- 
taining assistance are two or 


three medical and hospitalization 
cases, it is said. 


45 School Boys 
Selected For 
Patrol Prizes 


Detroit, Apr. 19.—The 45 school 
safety patrol boys who will re- 
ceive a trip to Washington, D. C., 
as a reward for their vigilance 
during the school year, will be 
selected May 18, it was an- 
nounced today. 

The winning 
guests of the 


will be 
Plymouth Motor 
Corp., which is sponsoring the 
trip. They will leave Detroit 
June 3 and will return June 7. 

Police and school officials will 
make the selections at a special 
meeting to be held in the Police 
Armory, starting at 9:30 a.m. 
Mayor Frank Couzens, Police 
Commissioner Heinrich A. Pick- 
ert, a member of the board of 
education, Monsignor Doyle and 
an official of Plymouth are listed 
program. 

The winners will be chosen 
from 320 candidates, one from 
each of the public and parochial 
schools in the city. A committee 


boys 


of three school principals will 
select the winning boys in the 
public schools, while police of- 


ficers who have been supervising 
the patrols will choose the paro- 


Each one of the 320 boys will 
receive an honor award in recog- 
nition of his meritorious service 
during the year. After the selec- 


| tions, the boys will go to the Fox 


theatre, where they will be guests 
of the management. 


Spokane Gains High 

Spokane, Wash., Apr. 19.—Spokane 
led the Coast in February in the 
percentage gain of net sales of auto 
supplies over January. This city 
stood at 20.7 with Portland second, 
15.7 and Tacoma third. The 12th 
district averaged a gain of 2.1 per| 
cent according to Federal Reserve 
bank figures. 


‘Farmer Reuer Prospect 


Than Usual, Says Report 


Chicago, Apr. 19..Farmers are 
a more potent factor than norm- 
ally in the 1935 market for motor 
cars, it is stated by the Corn Belt 
Farm Dailies in a bulletin on the 
agricultural situation, 

“The fact that the automobile 
industry is under production pres- 
sure is due in no small degree to 
the farm demand for new cars 
and trucks,” it is pointed out. 
“Two great industries, automobile 


C hicago Ready 
For Opening Of 
GM Spring Show 


Chicago, Apr. 19. The Chicago 
edition of the nation-wide Gen- 
eral Motors spring showings, op- 
ening tomorrow afternoon at the 
Stevens Hotel and _ continuing 
through Apr. 27, promises to sur- 
pass previous efforts of its kind. 

With everything in readiness 
for the inaugural, the show will 
occupy both the grand ballroom 
and the exhibition hall of the big 


hotel. On view will be 75 cars, to- 
gether with graphic methods of 


bringing out the salient features 
of General Motors vehicles 
Buick, Cadillac, LaSalle, Chevro- 
let, Oldsmobile, Pontiac and GMC 
trucks, Frigidaire, United Motors 
Service, Delco-heat and GMAC 
finance will also have space of 
their own. 

O. L. Arnold, Buick manager in 
this territory, is general chairman 
of the show. Among his chief as- 
sistants are Victor C. P. Dreiske, 
Cadillac branch manager, chair- 
man of the decorations, building 
and products committee, and H. 
A. Wehmeier, vice-president and 
general manager of Community 
Motors, Inc., Pontiac distributors, 
chairman of the sales committee. 

The space to be occupied is 
identical with that taken by Gen- 
eral Motors for the special exhibi- 
tion formerly held in conjunction 
with the annual Chicago automo- 
bine shows 

Except for tomorrow and Sun- 
day, when the hours are 2:30 to 
11 p.m., the show will be open 
daily during its eight-day run 
from 11 a.m. to 11 p.m. 

Popular orchestras have been 
engaged to furnish afternoon and 
evening music. George Wittbold, 
who has handled the decorative 


end of former General Motors 
shows, is again in charge of that 
activity. A Buick and a Frigid- 


aire will be given away following 
prize drawings at the conclusion 
|of the event, 


| tax is one 


and farm equipment, making the 
best records in the manufactur- 
ing field today, have the farm de- 
mand to thank for their success 
at a time when many other indus- 
tries are lagging. 

“Farmers are good buyers right 
now of everything that is needed 
for farm and home operation, jus- 
tifying advice in a last fall issue 
of this letter to the effect that the 
farm market would be found 
worth cultivating. 

“This may be farm prosperity 
on a false base but it is none the 
less more prosperity than the 
farmer has seen in a long time, 


and he is not worrying about 
either its soundness or its dura- 
tion. He is just going ahead meet- 


ing his obligations, doing the buy- 
ing that he wants and needs, and 
making plans for the future based 
on the expectation of a _ long- 
continued high price level. 

“The agricultural picture has 
changed completely from a year 
ago. Then prices were at or near 
an all-time low, actually and rela- 
tively, But now prices are rela- 
tively high. Over wide areas, win- 
ter and spring precipitation has 
been abundant, and while it can- 
not be known what the summer 
will bring forth in the way of har- 
vest, the promise of generous pro- 
duction is felt and the American 
farmer approaches his planting 
season with high hope.” 


Jerrue ‘Made St. Louis 


Dodge Regional Manager 

Detroit, Apr. 19._-A. vanDerZee, 
general sales manager of Dodge 
Division of Chrysler Motors, has 
announced the appointment of P. 
A. Jerrue as manager of the St. 
Louis region of the Dodge sales 
organization. 

Jerrue, who previous to his pres- 
ent appointment represented 
Dodge and Plymouth in the Chi- 
cago region, is assuming his new 
duties immediately. 

The new regional manager of 
Dodge has been in the automobile 
business continuously for 28 years 
during which time he was service 


foreman, service manager, parts 
and service manager and zone 
manager. 
Vote Tax Rise 

St. Paul, Minn., Apr. 19.—A one 
cent inerease in the state gasoline 
tax was voted yesterday by the 
house motor vehicles committee. It 
is estimated the additional levy 
would bring in $3,300,000 more for 
roads with two-thirds to go to the 
state highway department and one 
third to counties. The vote was 
eight to seven. The present state 
tax is three cents while the federal 


cent. 
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Lubrication Service Season Just “Round Corner 


New York, Apr. 19.—Spring is 
here—summer is just around the 
corner—and a lot of new lubrica- 
tion and service business is now 
at the fingertips of the alert mo- 
tor car dealer, garage man and 
service station operator. 

Recent surveys show that today 
more cars are on the roads of 
America than at any time in the 
past four years. Thus thousands 
more motorists are due for lubri- 
cation jobs and_ seasonal oil 
changes, who have not been in 
the market for lubrication serv- 
ice for many months. 

Despite the fact that revolu- 
tionary new ways have been 
found to refine oil, and that today 
the harmful elements found in 
crudes are “washed” away by the 
advanced refining processes, 
crankcase draining at regular in- 
tervals is still a necessity for the 
car owner and is an important 
part of the service department’s 
business. 


Until such time that dirt and | 


muck and grit and diluted gaso- 
line can’t get into the crankcase, 
regular oil changes are a motor- 


ing necessity—and offer not only | 
profit possibilities for the service | 
man, but also a chance to contact | 
new customers for grease jobs | 


and repairs. 
Know the Answers 

Here are four questions that | 
are asked by motorists and some | 


suggested answers for service 


men: 

1. Why should I drain the oil 
in the crankcase of my car at 
regular intervals, especially when 


I use the very best oil made by | 
processes which produce oils with | 


a minimum tendency to the for- 


mation of carbon, gum, sludge | 


and corrosive materials? 


The answer to that question | 
rests in the fact that even the | 
best quality oil can be contami- | 


nated by foreign materials which 
occur as a result of normal engine 
operation and not from the oil 
itself. 

2. What are these foreign sub- 
stances, and how do they get into 
the crankcase oil? 

Gasoline, water, minute metal 
particles and road dust are the 
offenders. 

Gasoline finds its way into the 
crankcase through blowby down 
the cylinder walls past the piston 
rings. The amount of fuel which 
gets down into the crankcase de- 
pends to a large extent upon the 
condition of the pistons, piston 
rings and cylinder walls, as well 
as the operating conditions. The 
excessive use of the choke dur- 
ing the winter operation augments 
the amount of fuel in the crank- 
case considerably. 

A Need of Change 

When the crankcase oil is di- 
luted with an excessive amount 
of fuel so that its viscosity (body 
of oil) has been reduced to a 
point where its effectiveness as a 
lubricant has been impaired, the 
oil should be changed. 

The presence of water in the 
crankcase, especially during 
winter operation, may be attri- 
buted generally to condensation 
of water vapor, produced as a 
product of combustion from oper- 
ating at low engine temperatures. 
It finds its way into the crankcase 
through blowby past the piston 
rings. It should be borne in mind 
that for every pound of gasoline 
burned, a considerable quantity 
of water is produced which norm- 
ally is discharged in vapor form 
into the atmosphere, through the 
exhaust. 

Under summer operating condi- 
tions, however, very little water is 
normally found in used crankcase 
oil. 

Minute particles of metal from 
bearing, ring and cylinder wall 
wear, and road dust drawn in 
through the carburetor breather 
and ventilators, in very fine form, 


all find their way into the crank- | 


case oil and must be gotten rid | 
of. This is especially true during 
the warmer months when roads | 
are inclined to be dusty. Dirt is | 
the engine’s worst enemy, as it 
can grind down moving parts al- 
most as effectively as emery. 

3. But I have an air cleaner on 
my car. Doesn’t this filter out the 
road dust? 

Yes, it helps a great deal, but 


it isn’t 100 per cent perfect by 
any means. An appreciable 
amount of dust still gets into the 
crankcase oil. 


Bearing Problems 
With the new harder type cop- 
per-lead (chocolate) and _ cad- 
mium-alloy bearings used on a 
number of the new ears, it is 


© 


Alert Dealers Can Cash-in 
As Cars on Road Gain 


particularly important that the 
crankcase oil be free from 
abrasive material such as is found 
in gritty road dust. 

In the babbitt bearings, which 
constitute the softer metal type, 
particles of metal or other sub- 
stances can imbed_ themselves 
without serious effect on the sur- 
faces; but this is not the case 
with the harder type alloy bear- 
ings. Any foreign material is 
carried around and around, pro- 
ducing wear and scoring. 

It is because of the above cited 
conditions that motorists are 
urged to drain the crankcase of 
their cars every 500 miles in 
winter and every 1,000 miles in 
summer simply as a precaution- 
ary measure. Lubrication engi- 
neers have found by surveys made 
over many years that this period 
is a reasonable one for the major- 
ity of cars, beyond which it is 
inadvisable to go. 


Detroit, Apr. Sales of new 
automobiles 
approximately 240,000 
units, according to estimates by 
Polk & Co., in 
report of official motor car regis- 

Truck sales in the same 
aggregated 39,000 units, 
estimates showed 


its weekly 


car report was 
based upon official registrations 
These reported to- 
registrations 


units registered 
in the same states in March, 1934, 
and of 37.85 per cent over the 40,- 
610 units registered in those states 


over the 36,793 











Polk Estimates 240,000 


Mar. Passenger Car Sales 


in February, 1935. The report said 
estimated sales in March would 
compare with 173,287 in March 
last year and 170,615 in February 
this year. 

Truck estimates were based 
upon reports from 16 states, show- 
ing total registrations of 10,439 
units. This was 19.77 per cent 
greater than the 8,716 units regis- 
tered in the same states in March 
last year, and 11.62 per cent over 
the 9,352 units registered in the 
same states in February, this 
year. The truck estimates would 
compare with 33,884 units sold in 
March, 1934, and 34,797 units sold 
in February, this year. 





NOTICE! 





LIBBEY-OwWENS:-ForpD 
SAFETY GLASS fF, 








i 
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..and in a great magazine, tuning is vital. Every article, every feature must 


be keyed to the national pitch, That’s why advertisers who use the American 


are able to sound that full true chord that stirs an audience to response. 


American tae 


The Crowe!) Publishing Company... COLLIER’S, WOMAN'S HOME COMPANION, THE AMERICAN MAGAZINE, THE COUNTRY HOME... Combined Circulation Over &,700,000 
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Seek Perfect Radio Reception St keyed to the national pitch?’ 


Detroit, Apr. 19.—The use of} 
radios in motor cars has become 
so generally popular that auto- 
mobile manufacturers now actu- 
ally design their cars for the 
installation of receiving sets and 


to insure the utmost clarity of 
reception. 
Illustrative of the steps taken 


to make motor car radios more 
efficient, and hence more enjoy- 
able, are the special provisions for 
radio in the 1935 Chevrolets, 
which go far beyond the usual 
built-in aerial now found in nearly 
all cars. The new Chevrolets re- 
veal special attention to eliminat- 
ing interference caused by the 
cars’ electrical system, provision 
for the easy installation of radio 
sets and connections, and even 
devices for killing the effects of 
tire static. 

The effect of the special provi- 
sions is to make it as easy to 
install a radio set as it is to install 
a car heater. 

In both the new standard 
master de luxe Chevrolets, 
high tension ignition coil, 


and 
the 
for- 


oe 

year’s masters, it was found word 
the use of antenna slung beneath 
the running boards gave eros | 
| 

| 


equally good as the overhead 
aerial used in the ordinary type | 
roof. The running board and 
fender brackets are drilled in 
production to provide for the at- | 
taching of the antenna, which | 
need only be hooked into the 


brackets by means of the fixtures 
provided with them, and stretched 


taut. The dash of the master 
de luxe models is drilled to re- 
| ceive standard radio sets, and 


openings are provided in the floor 


board, under the mat, for the 
| lead-in wiring. The installation, 
therefore, can be made without 


any additional drilling. 


The improved car radio sets of 
today, being extremely sensitive, 
suffer from a cause not previously | 
recognized, that is, tire static. 
The friction of the tire treads on 
the road surface, and the flexing 


| of the layers of the tire, build up 


| static electricity which results in 


merly mounted on the dash under | 


the hood within a few inches of 
the radio set, has been 
forward on the engine block, far 
distant from the radio 
The result is that the effect of 
the coil on reception is virtually 
eliminated. 

Special provisions for radio in- 
Stallation are particularly notice- 
able in the master de luxe model 
Chevrolets. With the adoption of 
the Fisher turret-top roof for this 


Madson Stack Selon Sreasbes 
35 4AA Recordsat Muroc Lake 


| spirited 


Detroit, Apr. 19.— Thirty-five 
AAA records were smashed by a 
standard stock Hudson sedan at 
Muroc Dry Lake, Calif., last week 
by three inter-nationally known 
racing drivers, driving in relays. 
Not only did 32 Class C displace- 
ment records go by the boards, 
but in addition unlimited displace- 
ment records for 1,000 miles, 2,000 
kilometers and 12 hours also fell. 
Even the records set last Febru- 
ary by Sir Malcolm Campbell at 
Daytona Beach, Fla., in the same 
make and type car, were broken. 

Ever since the early days of 
the automobile, Muroc Dry Lake 
has been used for speed tests. 
Over this silt formation Wilbur 
Shaw, Babe Stapp and Al Gordon 
drove the Hudson stock eight se- 
dan for new series of records. 
Distances from 1 to 1,000 miles, 
from 1 to 3,000 kilometers and 
time intervals of from 1 to 12 
hours were traversed at speeds 
ranging from 1 to 10 miles an 
hour faster than ever before in 
closed cars of similar piston dis- 
placement. 

Muroc Dry 
miles in area, 
surface that lends 
lently to speed trials, although 
after several hundred miles at 
this speed, ruts begin to form. In 


Lake, 40 


dead 


square 
level, has a 
itself excel- 


Automobile Dealers 
Win NRA Wage Test 

Seattle, Wash., Apr. 19.—Auto- 
mobile dealers here have won the 
first test of their right to enforce 
the NRA provisions for wages 
and hours in their industry. 

Federal Judge John C. Bowen 
granted a temporary injunction 
restraining the Gallagher Finance 
Co. from violating code provisions 
for the motor vehicle retailing 
industry. 

The case grew out of the prac- 


tice of caravaning cars under 
their own power from middle 
western centers to Seattle, ac-| 


cording to Jas. E. Bradford, NRA | 
compliance director. The drivers 
of these cars were given jobs 
driving them to the coast but did 
not receive minimum code wages. 
On arrival here many had to 
seek federal relief. 


moved | 


receiver. | 





|of the AAA, was in charge, assisted 





a continuous unpleasant noise in 
the radio. Chevrolet has provided | 
against this trouble by adopting 
as regular equipment in all master 
de luxe models, special tire static 
eliminators, built in the rear 
wheels. When the radio is in-| 
stalled, easily attached eliminators | 
are applied to the front wheels. 
Both front and rear tire static 
eliminators provide a_ metallic 
contact between wheels and chas- 
sis by which the electricity col- 
lected in the tires readily 
grounded. 


is 


spite of this, the 3,000 kilometer 
record was pushed from 75.2 up 
to 84.5 miles per hour. The one 
mile record of 88 miles an hour 
was broken when the Hudson set 
a new record for this distance of 
92.7 miles an hour and the five 
mile record was pushed by Stapp 
up to 93.02 miles per hour. 

The unlimited displacement 
closed car records, formerly set 
by a higher priced car last fall for 
1,000 miles at 81.1 miles an hour, 
now belongs to the Hudson which 
traversed the distance at 85.8 
miles an hour. Other new and old 
records are detailed in the tabu- 
lation below: 


Old New 





> 


] il 6.0 85.4 
’ 85.4 

The course on the dry desert 
lake was surveyed by AAA sur-| 
veyors in a five mile circle. Tim- 
ing was conducted by the AAA 
by means of a short wave elec- 
trical system in which the time 
was tripped every time the car 
broke the beam from an electric 
eye—correct to a millionth part 
of a second. 

The race was sanctioned and 
timed by the Contest Board of 
the American Automobile Assn. 
Arthur Pillsbury, regional director 





by George Stephenson, member of 


| the National Technical Committee 


and a corps of radio timing ex- 
perts, surveyors and course re-| 
pairers. 


| automobiles 


| ticularly 


GM of Canada 
Indices Show 
Normal Levels 


All the 
in Canada’s 
are now at 


Oshawa, Ont., Apr. 19 
indices of activity 
motor car industry 
satisfactory levels according to 
C E. McTavish, general sales 
manager of General Motors Prod- 
ucts of Canada, Ltd. Heading the 
list is factory shipments, which 
according to McTavish, are begin- 
ning to reach the volume suffici- 
ent to supply normal replace- 
ments for Canada’s car population 
of over a _ million. And even 
though factory shipments and re- 
tail orders are higher than for 
years, they are regarded not as 


| phenomenal but rather as “normal 


and satisfactory,” because execu- 
tives believe the big replacement 
market that has been pyramiding 
for many years is now definitely 
open, and sales activity may be 
expected to continue indefinitely 
at this relatively high level. 
McTavish said the carload ship- 
ments from the factory of Gen- 
eral Motors here during March 
were 80 per cent higher than dur- 
ing March of last year, and were 
even far ahead of the same month 
of 1930. April carload shipments 
give signs of being higher than 
those for March, which means 
that actually entire trainloads of 
are leaving the 
Oshawa plant each week, in addi- 
tion to the thousands of new cars 
that will be driven away by road. 
“Pontiac and Oldsmobile par- 
are breaking records,” 
said McTavish, “and there 
something significant’ in 
demand for cars 
price bracket above the lowest. 
At the beginning of the second 
week in April this year, we had 
already shipped from Oshawa 
more Pontiacs than we shipped 
for the full year of 1934 This 
vas a better rate than for any 
corresponding period since 1931 
Our 


is 
this 
in a 


is even better 
shipments for the first three 
months were greater than for 
1932 and 1933 combined, and sev- 
eral hundred cars better than the 


“Oldsmobile 


year 1931. 
‘‘Chevrolet passenger and 
commercial shipments are also 


well up, both being far ahead of 
shipments for the same period of 
1934 and climbing to new levels 
daily.” 


Pontiac Detroit Sales 
Already Surpass All °34 


Detroit, Apr. 19.- Retail deliver- 
ies of Pontiac cars in the Detroit 


zone, which embraces Michigan 
}and parts of Ohio and Indiana, 
|for the year to date surpassed 
the 4,532 mark which represents 
the total deliveries in the zone 
| during the year of 1934, it was 
announced today by V. A. Davi- 
son, zone Manager 

The same record holds true for 
the city of Detroit and Wayne 
county, it is stated 

The Detroit zone is the first 
Pontiac zone in the country to 
deliver more cars in less than 
four months of 1935 than were 
delivered in the 12 months of 
last year. In the same way De- 
| troit leads all other large cities. 


The Pontiac factory is working 
at full capacity and there no 
let down in the sale 
cars, figures released by the fac- 
tory today, indicate. Forecasts for 
April estimate production at over 
19,000 and retail at around 
18,000. 


1S 


sales 


Retail deliveries for the first 10 
days of the month were 5,126, as 
compared to 4,404 during the first 
10 days of March. Production for 
the week ending Apr. 13, really 
got into high gear, with a total of 
4,407 for the five-day week, or an 
average of 81 cars per day 

The first 1,000 car day in three 
years occurred on Wednesday of 
that week. 


of Pontiac | 


thats why 


THE 


merican 


MAGAZINE 


RS gained 79,122 readers (average-per- | 


month) 1934 over 1933. 


- 


steadily during 1934, from February (38,263 


increased its rate of circulation gain 


gain) to December (126,059 gain). 


A gained 36,000 per issue (average) in 


single copy sales during this period. 


SE 
> gained 115,395 single copy sales in Jan- 


uary, 1935. 


N - delivered to advertisers during 1934 a 
cumulative circulation bonus of 3,003,925 over 


rate basis. 


No other magazine 
in its field can approach this 


American Magazine 


record of vains 








Technical Courses 


Help Men Keep 
Pace With Needs 


Detroit, Apr. 19.—With precision 
manufacturing methods and the 
growth of technical’ training 
schools, the number of skilled 
workers in the automobile indus- 
try has increased rapidly during 
the past decade and still is in- 
creasing. 

The industry employs more 
workers now than it did 10 years 
ago and the percentage of trained 
men is much higher. Automobile 
manufacturers have recognized 
the fact that labor, the crafts- 
manship that goes into their prod- 
ucts, is the most valuable of all 
materials. 

Consequently, they have devoted 
just as much time and thought 
and invested just as much money 
in improving that craftsmanship 
as they have for the development 
of better materials. They have 
instituted schools at the factories, 
with special courses in almost 
every phase of automotive plan- 
ning, tooling and assembly. 

As the result, the unskilled 
workers of a few years ago are 
the skilled workers of today and 
the present unskilled workers are 
becoming more and more pro- 
ficient every day. 

Captain E. D. C. Herne, chief 
inspector of the De Soto factory, 
who is in a position to know 
what he is talking about, said 
today that the number of highly | 
skilled automobile workers has 
increased at least 25 per cent 
since 1925. He estimated that 
now approximately three out of 
every five workers are _ skilled 
technicians, men who have be- 
come experts in their respective 
nelds. 

Of the other two workers, Herne 
said that one of them is classi- 
fied as semi-skilled with a work- 
ing knowledge of several differ- 
ent jobs in his department, while 
the other is a so-called unskilled 
labor. He pointed out that even! 
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New Methods Demand Increased Skill In Workmen 
Li 


“Brain Room” of Plant 


The tool-room at the De Soto plant is often called the “brain room” 


of the factory. 


tools used to make various automobile parts. 


Highly skilled technicians create and maintain the 


Charles F. Esslinger, 


veteran De Soto employe, is shown making a stop 


gauge for a modern stop-setter. 


] 
the unskilled worker is carefully 


trained in his particular job. 

“There are thousands of differ- 
ent operations in an automobile 
factory,” he said. “The De Soto 
factory is receiving nearly 2,000,- 
000 pounds of material daily at 
the present time and all of this 
material must be converted into 
finished automobiles in a _ few 
short hours.” 

Herne said that a De Soto car 
has at least 6,000 different parts 
and that each separate part rep- 
resents at least one, and some- 
times 10 or 15 operations before 
it reaches the final assembly line. 

“The majority of the operations 
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| its employes. 
| also 
| against the National Labor Rela- 
| tions Board as an outgrowth of | 
| the 
| denied 
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in the factory requires trained 
minds and hands,” he said. “The 
tool room, called the ‘brain room’ 
of the plant, is filled with hun- 
dreds of highly-skilled experienced 
craftsmen. It takes trained men 


to operate the thousands of ma-} 


chines used in fashioning the 
parts for the car. Additional 
technicians are required to keep 


the machines in perfect operating | 


condition.” 


The De Soto inspector said that | 


the most highly skilled workers 
in the industry are the men in 
the tool rooms and the experts 
operating machines which check 
all parts to fractions of one- 
of an inch. He said 
that for every man on the final 
assembly lines there are scores 
of other workers employed in the 


| parts factories and in other de- 
| partments 


of the automobile 


factories. 


NIR Board Restrained 


In Firestone Labor Case | 
District | 
Court Justice Jennings Bailey has |} 


Washington, Apr. 19. 
issued a temporary injunction re- 
straining the National Industrial 
Recovery Board from enforcing 
a threatened blue eagle boycott 
against the Firestone Tire & Rub- 
ber Co. arising out of a labor dis- 
pute between the company and 
The injunction suit 
restraining order 


sought a 


same controversy which was 
by the court Wednesday 
on grounds that the labor board 
has already exhausted its author- 


r 
ity. 


Nebraska Has Money 


Lincoln, Neb., Apr. 19. 
of sharply increased new car 
truck in Nebraska during 
the past year is indicated by the 
vast sums of money that have been 
pouring into the state from Federal 
sources. This includes $31,796,591 
paid in for wheat acreage reduction, 
corn-hog reduction and sugar re- 
duction; about $25,000,000 loaned 
through the FCA and other farm 


sales 


| credit organizations, and more than 
| $20,000,000 


from the FERA. 


St. Paul Seeks $600,000 
19.—Alloca- 
$600,000 for 


St. 
tion 


Paul, Minn., Apr. 


of approximately 


| St. Paul grade crossing projects to 


be financed with Federal work re- 


| lief funds will be sought by St. Paul 


in the 
Com- 


at a meeting 
State Highway 
W. Elsberg. 


city officials 
office of the 
missioner, N. 


The | 


To Check 


Washington, Apr. 19.--Describ 
ing the Wagner Labor Disputes 
bill, which bans company unions, 
as a “clear attempt by law to ex- 
|}tend the power of the Federal 
Government in direct conflict with 
the Constitution,” the American 
Liberty League this week joined 
its objection with that of various 
industrial groups, holding that 
enactment of the bill will retard 
recovery. Other objections listed 
were: 

“It would stimulate industrial 
strife and encourage the enmity 
of workers toward employers. 

“It would deal an unjust blow 
at company unions which have 
been highly successful in the es- 
tablishment of mutually satisfac- 
tory relations between employes 
and the management in many 
large industries. 





“It would tend to give one labor 
organization, embracing only one- 
eighth of the workers of the coun- 
try, a monopoly in collective bar- 
gaining. 

“It would facilitate the 
ment for a closed shop. 

“It would deprive minority 
groups of the right to bargain for 
themselves. 

“It would place restraints upon 
employers, but would furnish no 
check upon coercion and intimi- 
dation practiced by labor groups. 

“It would authorize an inquisi- 
torial procedure such as has been 
condemned by ‘the courts. 

“It tends definitely to the de- 
struction of the recognized rights 
of States to deal with labor mat- 
ters within their own borders.” 

Discussing alternatives, the 
league suggested that if the NIRA 
|is extended for two years, section 
7-a could be carried over for that 
time. 

It suggested also that the Na- 
tional Labor Relations Board 


move- 





| 


The league declared that the 
public accepted the NIRA as an 
emergency act and that the Wag- 
ner bill is an attempt to write 
some of the provisions into per- 
|} manent law. 
| “Any form of permanent legis- 
| lation dealing with labor relations 
|}as well as with other phases of 





berty League Seeks 


Wagner Bill 


industrial recovery should await 
1 clarification of constitutional 
|}points by the Supreme Court of 
the United States,” the league 
statement said 


Secret Ballot 
Ordered For 
Kelsey Workers 


BULLETIN 

Cincinnati, Apr. 19.—The Kel- 
sey-Hayes Wheel Co., of Detroit 
appealed to the United States 
Circuit Court of Appeals today 
to set aside orders of the Na- 
tional Labor Relations Board 
calling for an election in its 





|might also be properly extended. | 


| Inspection of Chrysler main bearing holes requires exactness. 
inspector’s left hand is the plug gauge for checking the diameters, A 
tclerance of one-half of a thousandth of an inch is allowed, since a 


plants on Apr. 23. Its appeal 
automatically stays the election. 


Washington, Apr. 19..An elec- 
tion by secret ballot by employes 
of the Kelsey Hayes Wheel Co., 
Detroit, to determine whether they 
want to be represented by the 
United Automobile Workers Fed- 
eral Labor Union No. 18677 or by 
the Employes Assn., has been or- 
dered by the National Labor Rela- 
tions Board, according to an of- 
ficial statement. 

“The union claims,” says the 
statement, “that its membership 
consists of 2,167 of the company 
employes and that 914 have signed 
cards petitioning the Board to 
conduct an election, The associa- 
tion claims a membership of 
1,960 employes. It is possible for 
j}an employe to belong to both or- 
ganizations, but only members of 
the Association are eligible to join 
|}a company Mutual Benefit Society 
organized to take care of sick and 
| death benefits.’ 
| The Board states that the con- 
|tinuance of the present competi- 
tive status between the two em- 
ploye organizations will lead to 
conflicting demands and discord 
|}among the employes, and it con- 
|cludes that an election to deter- 
mine proper’ representation § to 
bargain with the company would 
| be in the public interest. 

The election must 
within two weeks, it is 
out. 


be held 
pointed 


Cutting It Fine 


In the 


difference equal to half a fine hair might result 
in a burned out bearing. 
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Report Indicates Used ‘Car Selling Season Near 


1934 NADA Fi igures Show 
Trend to Summer Buying 


(Continued 
last year will be followed closely 
from year to year. 

The NADA figures are 
used car reported 
organization by dealer 
and while not complete for the 
entire country represent the ex- 
perience in selling 1,143,934 used 
ears of the vintage of 1928, 1929, 
1930, 1931, 1932, 1933 and 1934, 
These sales revealed a total turn- 
over of cash of $ 37. 


$293,429.55 
1929 Models Sell Best 
A summary of the figures for 
the year and the relative place of 
models in the various divisions 
checked is as follows: 


based on 
to that 
members 


sales 


SF 


Total Sales Dollar 
Model Reported Volume 
1928 S 7 . 17 ‘ { 
1929 
1930 
1931 
1932 
1933 { { 
1934 $ 18 #S 
Total 1,143,934 §293,429,537 
Models of the 1929 vintage 
proved the greatest sellers dur- 


ing the year accounting for 26.22 
per cent of the total sales. Models 
of other ages lined up in the fol- 
lowing order: 1930, 18.41 per cent; 


1931, 16.32 per cent; 1928, 14.72 per 
cent; 1932, 12.09 per cent; 1933, 
11.3 per cent and 1934, 1.21 per 
cent. 


Summer Sales Season 

when divided into 
that April, May, 
August accounted 
52 per cent of 
the entire year. 


This volume, 
months, showed 
June, July and 
for approximately 
the unit sales for 
January started strong with sales 
reported to the NADA totaling 
116,417 units. February dropped 
off to 89,229 units and March con- 
tinued the decline with a total of 
76,136. April showed a_ strong 
comeback with reported sales to- 
taling 103,653; May, with the Dec- 
oration Day holiday, slumped back 


to 100,890, but June recovered to 
129.543 to hit the peak for the 
year. 

The July total, however, was 


strong with 113,545 sales reported. 
August showed still better strength 
with 125,721 and 
fered the first of 
sion with sales totaling 93,083 
October dropped to 88,288. No- 
vember continued the decline with 
52,203 and December turned in 
55,286, showing a slight recovery 
over November 
Prices Up in Fall 

The highest average used car 
price was reached in December 
with the average value of all used 
ears sold during that month going 
to $269.80. This was caused by the 
increased sales in later model 
ears which were naturally bring- 
ing higher prices. 

The lowest monthly average 
used car covering all models fell 
in March with the figure at 
$247.67. The average prices of all 
ears sold month by month dur- 
ing the year are as follows: Jan., 
$255: Feb., $249.94: Mar., $247.67: 


the fall reces- 


ales Better 
Than Peak Year of °29 

Spokane, Wash., Apr. 19.—-The 
automobile business here is set- 
ting a faster pace in 1935 than 
during the peak year of 1929 
according to Harry Heylman, 
secretary of the Spokane Auto- 
mobile Dealers Assn. 

The first quarter 
senger cars at retail 
more than 10 per cent higher 
than for the same quarter of 
1929. The figures are: 1929 first 
quarter, 1,048 units, delivered by 
Spokane dealers in Spokane 
county; 1935, first quarter deliv- 
eries, 1,158 units. 

Following the 


Spokane S 


sales of pas- 
here total 


spring showing 
now in progress it is anticipated 
that April sales will be 
month that will exceed the same 
month in 1929. 


September suf- | 


another | 





from Page 1 
April, $248.74; May, $251.29; June, 
$255.61; July, $256.80; , $258.47; 
Sept., $260.35; Oct., § Nov., 
$265 39: and Dec., $269.80. These 


figures do not indicate an increase 
in used car prices but rather in- 
dicate, stated before, that as 
the season progresses a greater 
proportion of the sales reported 
were of later model cars of high 
sales value. 
For instance, 
following table, 


as 


as shown in the 
the average price 


of a 1928 model in January, 1934, 
was $120. By December the aver- 
age price of the 1928 models had 
dropped to $89.43. A similar de- 
cline is shown for all other models 
Per. of Per. of 
Dollar Sales Average 


Volume to Total Sales Price 
In0.15 


l 


4 11. 

12 1.21 
100.00 100,00 
12 months period, some 
loss and others a 
greater loss. If this trend holds 
good in 1935 it behooves dealers 
to take the element of normal de- 
‘line into consideration when mak- 
ing appraisals rather than to give 
the full book value which is based 
on selling prices two months pre- 
vious to the publication of the 
Official Guide. 
which ADN started advocating be- 


663.21 
$256.51 (Average) 
during the 
showing less 


fore the first official guide made 
its appearance in December, 1933 
The table is as follows: 
FIRST QUARTER 
Model Date Jan Feb Mar 
] l 114.8 £ 104.4 
1 182.07 nA 
1 14 5 70 
181 Fi 1.51 7 
1 1 124.27 407.92 
1 
19 1 Shh. ( 1 
SECOND QUARTER 
Apr. May June 
e] 101.74 £101.89 
147.8 1 47 
NAS 12.54 HIS.84 
THIRD QUARTER 
July Aug. Sept 
1 S1i M79 
! 4 143.68 
1 NT 15.85 
1 ° nN1.89 
x ‘ "1 
FOURTH QUARTER 
Oct Nov Dec 





figures are considered of 
importance at this time 
when used car stocks are top- 
heavy as they indicate clearly 
that the actual used car selling 
season comes during the late 
spring and summer months and 
that the best selling season for 
1935 is just opening, Careful trad- 


These 
great 


ing and aggressive selling during 
the coming four months may do 


much to improve the dealer’s sit- 
uation 


Minnesota Organizes 


State Code Committee 
Minneapolis, Minn., Apr. 19 
J. E. Nolan, Minneapolis, has been 
elected executive secretary of the 
state code committee of the Mo- 
tor Vehicle Maintenance trade at 
a meeting of the organization 
here Temporary state offices 
have been’ established at 10 
Fourth st., south. 


in operation in Minnesota. 

The temporary executive 
mittee elected to act for the state 
committee consists of Louis 
Reamer, Willmar, chairman; Roy 
Gorlach, St. Cloud, vice-chairman; 
George O’Connor, St. Paul, treas- 
urer; S. W. Rothenberger, Min- | 
| neapolis, and H. M. Hanson, Le- 
| Sueur. 


© 


This is horse sense | 


Action will be} | 
taken immediately to get the code | 


com- | 


H. | 


15 





of the total industrial payroll in 
the city for that period came 
from the five General Motors 


as compared with shipments of 
5,702 cars during the correspond- 
ing period of 1934 or an increase 


Graham dati Show 
Big Increase This Year | 


_ Detroit, Apr. _19.—The Graham | of 53 per cent. plants here, including Delco Prod- 
Paige seesere Sep: earned a net | R. Carl Hicks, secretary and ucts, Inland Manufacturing and 
profit of $120,397.09 after depreci- treasurer of the company, WaS|Moriane Products and the two 
ation and usual charges during| elected a director to succeed Ed-| ,....,.. 

the first quarter of the current| win M. Ashcraft jr. The follow- Frigidaire plants. 

year as compared with a net profit] ing directors were re-elected:| The effort of General Motors 
of $15,141.97 the first quarter of} Joseph B. Graham, Robert C.| plant managers here to stabilize 
last year, stockholders of the| Graham, E. D. Stair, Sherwin A.| employment so that workers have 
company were told at their an-| Hill, and Mrs. Alfred G. Wilson.| steadier work throughout’ the 


nual meeting. | winter months is credited with 





Joseph B. Graham, president, Davton GM Pavs 45% part of the increased payroll. The 
expressed confidence in the fu- ¢ ‘ . employment _ stabilization plan, 
ture and announced that the new Of Industrial Payroll launched last fall, is designed to 
Graham six in the lowest price Dayton, O., Apr. 19..-Manufac-| keep production § activities at 
range has met with a very en-| turing operations of General Mo-| higher levels than has_ been 
couraging public response. He] tors in Dayton during the last 15| customary in seasons when sales 
said that the company shipped] months progressed to the point| volume of products manufactured 
8,752 cars in the first quarter| where now more than 45 per cent] is normally low. 








HE life history of thousands of batteries, of 

many makes, shows conclusively that 
Willard Batteries averaged more EXTRA miles 
and months of service, beyond their adjustment 
periods, than other batteries of equal size. 


That is an important fact to you men in the 
automotive trade who know the value of a 
satisfied customer. 


Willard Batteries give long, dependable, 
economical service. They keep their owners 
satisfied. And they bring them back again. 


If you are interested in a line of batteries that 
will help you build a permanent and growing 
business, write or wire us for details of the 


Willard Franchise. 


When You Sell a Willard You Make a Friend 
as Well as a Profit! 


Willard 


‘WILLARD STORAGE BATTERY. COMPANY - CLEVELAND, OHIO 


FACTORIES: Cleveland « Los Angeles « Toronto 
New York e Atlanta e Cleveland e¢ Indianapolis « Chicago 


| 





} 


Kansas City « Dallas 


BRANCHES: Boston 
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Cars Would Reduce Accidents 


Says Light Colored 


Expert F inds Dark-Hued 
Models Invisible at Night 


Detroit, Apr. 19.—The 
use of motor cars painted in light 
colors would greatly reduce the 
number of traffic accidents, 


general! against 


accidents caused by low 
visibility, he said Automobile 
paint now has been so perfected 


ac-| that the lighter colors are as dur- 


cording to W. A. Lindberg, color| able and serviceable as the darker 


engineer of the Chrysler Corp. 


Lindberg has made an 


informal | 


ones, 
In addition to the value of the 


check on motor car collisions and| lighter colors in preventing acci- 


has found that in a very large 


percentage of the cases, either one} 


or both of the cars involved was 
painted black or a very dark color. 
This is particularly true at night 
when the superior visibility of the 
lighter cars is more pronounced 
than in the daytime. 

Chrysler cars come in a variety 
of stock colors, including some 
that are light enough to give the 
owner maximum protection 


dents at night, they serve to ac- 
centuate the appearance of mo- 
tion. A light colored car appears 
to be moving while a dark one 
seems static. For this reason the 
Chrysler Airflow lends itself par- 
ticularly well to paint of a bright 
color. 

It is a fact that the demand for 
the brightly-painted cars is much 
greater in tropical and semi-tropi- 
cal countries than it is in the 


SATURDAY, 


© 


north, Lindberg pointed out. A 
very large percentage of the 
Chryslers sent to California, for 
| example, are painted in bright 
hues, while the motorists in the 
| tropics will have virtually nothing 
else, 

Lindberg’s explanation of this is 
|that people living in warm coun- 
tries are accustomed to bright 
colors. They find them in the 
foliage, the sea, the sky, the build- 
ings. A car painted a dark color 
looks drab and somber to the eye 
that is accustomed to this riot of 
color; it just doesn’t seem to be- 
long in the picture at all. In the 
north, however, there is so much 
darker weather and the foliage is 
brilliant, if at all, for so small a 
part of the year that dark cars 
seem to fit in perfectly. 

Regions where dust prevails 
order large numbers of cars 
painted beige, because these cars 
do not show the dust much 
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A Complete Up-to-the Minute 
Specialized Lubrication Service 
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It renders up-to-the-minute service—is fast, 


convenient and economical—requires but a 


minimum investment. It is versatile, flexible 


and above all portable. 


guns from 25-Ib. portable filler or direct 


from original 100-Ib. drum with which 
dolly may be used if desired. 


PORTABLE WASTE OIL DRAIN 
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and convenient. D 


able for height and lid is instantly remov- 
able for emptying container which can be 


conveniently carried and emptied. 


Also available in above style with dolly 
and attractive metal cabinet to conceal 
container which may be either as pictured 
above or your own 1OO-lb. grease drum. 


OTT ae Lo a 


Tl Me) eT 


With this equip- 


ment a lubrication job isn’t pinned down to 


one definite spot—it can be quickly and 


iT 


is a space conserver. 


lubrication service around an 


Aro Powered Hand Gun Set and you will 


have the most modern and efficient equip- 


ment available. All you need for a complete 


service is a hand gun set; a filler (either type 


B or C as illustrated); a metered gear lubri- 
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tial; and a portable waste oil drain (illus- 


Write today for complete data on Aro 
equipment for complete service at low cost. 
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as those of other colors, 
claimed. 

In the export department, care 
has to be taken that certain col- 
ors are not shipped to 
owners in some countries. In 
Japan, for example, red re- 
served for police and fire depart- 
ment vehicles, while maroon is 
the official color of the Mikado’s | 
household motor cars and cannot | 
be for any others. 


Protest Unfair 
Import Levy 
By Argentina 


he 
| 


private | 


iS 


used 


Buenos Aires, Apr. 19.—The | 
Automobile Importers Assn. here 
has protested that the 20 per cent 
surcharge on imports made with- 
out prior permits was discrimin- 
atory against the United States 

The surcharge, effective Apr 
22, would catch imports now en 
route, it was said, and additional 
protests were made by a commit- 
tee of Chambers of Foreign Com- 
merce today, representing the 
United States, Germany, Belgium, 
Spain, France and Italy. 

However, little hope appeared 
for postponement of the charge, 
since the minister of finance of- 
ficially replied that importers 
should have been aware of what 
was coming inasmuch as the law 
was passed by congress on Mar. 
21 and promulgated Mar. 28 

Significantly, no protests were 
made by either Great Britain or 
by Japan. Britain, it was said, 
would not be affected because of 
her large trade with the Argen- 
tine which gives her additional 
prior permits for imports. It was 
said that because of her low pro- 
duction costs, a surcharge of 25 
to 30 per cent would be needed to 
check her business with the Ar- 
gentine. 


USL Inereases Power 
And Size in 735 Line 

Niagara Falls, N. Y., Apr. 19 
Important changes in their 1935 
line of batteries are noted in an 
announcement being released by 
officials of the USL Battery Corp 
to its dealers. 

Many types in the 
have been increased in 
size and starting power, by either 
increasing the number of plates 
or by using larger plates 

Larger plates are being used in 
the price-leader type said to give 
46 per cent more starting power, 
with the adjustment period has 
been increased 50 per cent. A 
13-plate, 12-month battery has 
been increased to 15 plates, result- 
ing in 26 per cent more power, it 
is claimed. 


USL line 
electrical 


Indiana Group Seek 
Truck Safety Inspection 
Indianapolis, Ind. Apr. 19 

While city and state police were 

engaged in a drive against of- 

fending motorists in an effort to 
check the rapid rise of automo- 
bile accidents, the Indiana Motor 

Traffic Assn. entered the safety 

campaign with an added plank 

for its program 

Thorough safety inspection of 
all trucks by operators at the end 
of each long run and provision of 
up-to-date safety devices on all 
units are urged in a special bulle- 
tin issued to the trucking indus- 
try of the state by D. F. Mitz- 
ner, association secretary 

The bulletin advances 
suggestions aimed to reduce 
cidents in which trucks might 
involved 


several 
ac- 


be 


Bower Roller Bearing 
Promotes Judd W. Spray 
Detroit, Apr. 19.—Judd W. Spray 
has been elected executive vice- 
president and a director of Bower 
Roller Bearing Co., succeeding 
Howard E. Coffin. 





ing 
| executive 


Dealers Urged 
To Join Safety 


Drive by Graham 


Detroit, Apr. 19.—One of the 
largest contributing causes of 
traffic accidents is the failure of 
many drivers to signal or to indi- 
cate to other drivers their inten- 
tion to turn, stop or start, accord- 
to Robert C. Graham, 
vice-president of the 
Graham Paige Motors Corp., who 
has asked all Graham dealer and 
employes to co-operate in a com- 
prehensive safety first campaign. 

“A signal is not enough,” Gra- 
ham declared. “The driver must 
make certain that the other driv- 
mentally register on the 
The best traffic safety 
slogan I ever heard was—‘Watch 
the Other Fellow.’” 

In a special bulletin to all deal- 
ers, in which he asks them to 
expound the principles of safe 
driving in every new car demon- 
stration, Graham summarizes 
several main points for the guid- 
ance of drivers. These include: 

“Do not turn out from the curb 
without looking and signalling. 

“Do not make a left or right 
turn without signalling and only 
after the way is clear. 

“Never make a left turn from 
the extreme right of the road. 

“Always drive on the extreme 
right side of the road if you are 
driving slow. 

“Never take chances driving 
through a changing traffic light 
and look carefully before you 
drive through the green. 

“Never take chances driving 
around a vehicle, unless the way 
is clear and the margin of safety 
is easily self-evident. 

“Watch your speed when driv- 
ing by a line of parked cars. A 
child or careless person may dart 
out unseen directly into your 
pathway. 

“Even though you may be driv- 
ing on a main highway or street, 
keep an eagle eye on cross streets. 
Some foolish or stupid person 
may try to crash through regard- 
less of regulations, or common 
sense. 

“Never drive a car if you feel 
sleepy or in any condition which 
prevents concentration on your 
driving. 

“Never drive a car faster than 
you can think or act if an em- 
ergency suddenly arises. 

“You will be much safer if you 
keep constantly in mind _ the 
thought ‘Watch the Other Fel- 
low.’ Whether he is another 
driver, a pedestrian or a child 
playing in a yard, keep your car 
under such control that you will 
act quickly if he does the wrong 
thing, which you are expecting 
him to do.” 


ers 
signal. 


General Electric Sales 
Increase 16% Over 1934 
Schenectady, N. Y., Apr. 19.- 
Sales billed by General Electric 
Co. for the first quarter of 1935 
amounted to $40,393,538, compared 
with $34,935,551 for the same 
quarter a year ago, an increase 
of 16 per cent, Gerard Swope, 
president, announced to _ stock- 
holders at their annual meeting. 
Profit available for dividends on 
the common stock amounted to 
$5,390,930 for the first quarter of 
1935, compared with $3,921,961 for 
the first quarter of 1934, an in- 
crease of 37 per cent. This is 
equivalent to 19 cents a share for 
the 1935 quarter and 14 cents a 
share for the 1934 quarter. Swope 
pointed out that last year a divi- 
dend of 15 cents a share was paid 
on the special stock out of the 
earnings of the first quarter, while 
for the first quarter this year 
there is no such deduction from 
earnings, as the final payment 
made upon retirement of the spe- 
cial stock on Apr. 15 was provided 
for last year. This is equivalent 
to approximately two cents per 
share for the quarter on the 

common stock. 












Washington, Apr. 19. 
ing changes in NRA were recom- 
mended on Capitol Hill this week 
by Dr. Walter Hamilton of the 
National Industrial Recovery 
Board, and Henry I. Harriman, 
president of the Chamber of 
Commerce of the United 

Testifying before the Senate 
Finance Committee, Harriman de- 
scribed the Harrison bill for a 
two-year extension of NRA as 
imposing “too many restrictions 
and conditions and too many 
changes from the simple and 
clear language of the _ present 
law.” 

Dr. Hamilton called for state 
supervision of industry in the in- 
terest of consumers and labor; a 
more definite definition of the 
provisions of fair competition; 
positive injunction against mon- 
opoly and better provisions for 
obtaining information for NRA 
authorities on capital-labor dis- 
putes. 

Harriman contended the pres- 
ent NRA covers too much terri- 
tory. He advocated its limita- 
tion to purely interstate com- 
merce. He suggested retention 
of Section 7-a of the present law. 

“Neither the act which was 
passed, nor its administration, 
has had the entire approval of 
American business,” Harriman 
told the committee. 


States. | 
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State Supervision Asked 
To Aid Consumer, Labor| Vice - President 
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Foil Smugglers 


| my 
|and to problems confronting the 


Lineoln, Neb., Apr. 19.—Enforce 
ment of Nebraska’s new gasoline 
port of entry law will increase the 
consumption of gasoline in Nebraska 
lat least 2,000,000 gallons a year, 
with an increase of $100,000 in the 
| state gasoline tax collections per 
year and a corresponding increase | 


“Too much | 


was expected of it; too much was | 


attempted under its 


provisions. | 


Its development should have been | 


gradual.” 

Harriman said he believed the 
scope of the act should have been 
definitely limited, either by law 
or by administration, to those 
large industries which are truly 
interstate, or which definitely af- 
fect interstate competition. 
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filling station op- 
to Dwight F. Fel- 
the state agricul- 
which has juris- 
ix collections. “The 
the state are entitled 
this law will give 
“and the state is 
to be reimbursed 
the gasoline tax 


in the receipts of 
erators, according 
ton, secretary of 
tural department 
diction over g: 
oil dealers 
to the protection 
them,” he said, 
certainly entitled 
by the payment 
by outstate trucks as well Neb- 
raska trucks operating interstate. 
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high compression fuel 


they talk high compression performance. 
Look at the chart! See how every year 


compression goes up to take advantage of 


Ethyl’s 


and higher until in 1935 car engineers 
offer cars that rely more than ever on 
Ethyl to maintain high compression per- 
formance as mileage and carbon accu- 
mulate. That’s why Ethyl sales are going 
up—new car buyers are swinging to 
Ethyl! Recommend Ethyl now and start 
your customers off right from the start! 


Ethyl Gasoline Corporation, New York. 


The chart below shows the influence Ethy! has had on motor car 


progress. The 36% increase in « ompression has been a primary 
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advantage gained through a bet- 
ter competitive position and im- 
proved market conditions. I have 
been devoting a great portion of 
time to the export situation 


business as a whole—and shall 
continue, of course, to remain 
active in these interests—but for 
the greater part intend to con- 
centrate with Valpey on an ag- 
| gressive sales development 
program for our dealers. 

“We have the finest line of 
cars we ever built, ranging from 
the new Graham six to the Gra- 


Ethyl—when 


s high anti-knock quality. Higher 


n forthe nearly 86% increase in power. Ithas avoided the 
ost and fuel consump 
been necessé 


sold in the United States 





ham supercharged eight. Our 


talk 
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Say “ETHYL” when you say 
“HIGH COMPRESSION”! 
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sales 
been in five years. 
and dealers are active, enthusi- 
astic and in fine condition finan- 
cially. We were never more 
optimistic.” 

Both Graham and Valpey have 
recently returned from extensive 
trips throughout the country. It 
is their belief that the automobile 
business will continue to show the 
way to other industries in the 
present economic readjustment. 


Higher Fee Asked 


are higher than they have | 
Distributors | 


17 


for the first month after the dead- 
line. The penalty thereafter will be 


| 50 cents a month for the next four 


St. Paul, Minn., Apr. 19.—A bill 
pene for higher automobile 
licen fees in Minnesota has been 
pa aol by both houses of the legis- 
lature. 

The deadline for paying license 
fees without penalty is set for May 
1 in the bill. After the deadline | 
the penalty will be 25 cents a day 
for the first two days. If this pen- 
alty is paid for both days the total 
of 50 cents will cover the motorist | 


Please send me the latest information ab 


Name 


Address, 


F thy] Gasoline Corporation, C 





There is no penalty after 
that period, the total maximum pen- 
alties totaling $2.50. The increased 
tax will put an additional $300,000 
in the state coffers. 


months. 


Frank B. Dorman 

Bridgeport, Conn., Apr. 19.—F rank 
B. Dorman, 77, treasurer and general 
manager of the Automatic Machine 
Co. here, which makes machine tools 
for the automotive industry, and a 
veteran automotive executive, died 
recently after a long illness of heart 
trouble. 

Mr. Dorman came to Bridgeport 11 


years ago after he had participated 
with W. C. Durant in selling the 
Chevrolet Motor Car Co. to General 


Motors for $21,000,000. He was vice- 
president of the United States Mo- 
tor Co. for many years and from 
1905 to 1912 was vice-president and 
general manager of the Maxwell- 
Briscoe Motor Co., Tarrytown, N. Y. 
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Industry Spent $14,459,974 in Magazines i in 1934 


th Dimension 


The News of Automotive Advertising 
By GERRY SCHURMAN 


D 





EALERS ASSOCIATIONS throughout the country 
are studing plans whereby they can co-operate with 


the newspapers and protect the legitimate used car dealer 
in competition with the gyp or bootleg type. 

Used car advertising, especially in classified columns, is 
recognized by the honest dealer as being in many in- 
stances either definitely dishonest or at least misleading. 


It may be interesting to aaa out that as long ago as 


May, 1932, the San Francisco Mo-© 
tor Car Dealers Assn. came to an 
agreement with the San Fran- 
cisco newspapers whereby used 
ear classified advertising would 
be subject to certain regulations. 

Briefly, the regulations, as re- 
vised Jan. 1, 1934, prohibit the fol- 
lowing: New car advertising in 
the classified columns; mention of 
demonstrators, executive or house 
cars; the terms “factory guaran- 
tee” and “new car guarantee”; ac- 
tual mileage if under 300 miles; 
any word or term implying “new” 
or “perfect”; advertisements of 
automobiles in storage; and ex- 
travagant and misleading state- 
ments. Other regulations clamp 
down tightly on the unscrupulous 
dealer and give the reputable 
dealer a fair chance. 

* * * 


WITH ONE of the most ag- 
gressive advertising campaigns in 
its history, and the largest this 
year, Hudson is recruiting maga- 
zines, radio and newspapers in a 
drive that is estimated will have 
84,000,000 listeners or readers dur- 
ing April. 

Used in the campaign are six 
national magazines, three farm 
magazines, newspapers through- 
out the country and a weekly 
radio program with 25 free cars 
in a prize-contest. 

* + * 

HEADLINE HUNTER Floyd 
Gibbons is back on the air report- 
ing for Johns-Manville Corp., in 
weekly 15-minute broadcasts from 
the NBC-WJZ network Thursdays 
at 7:30 p.m., E.S.T. Western lis- 
teners hear him on the Pacific 
Coast network every Thursday at 
1:15 a.m., E.S.T. 

Gibbons is again taking up his 
verbal machine gun fire from the 
national front, discussing the ef- 
forts of the government to battle 
depression, concentrating on its 
co-operation with the building in- 
dustry. 

Gibbons gave his first series of 
talks for the Johns-Manville Corp. 
a year ago, and was heard in a 
second series last fall. 


SOUTHERN HOTEL 


Baltimore’s Foremost 


"EVERY ROOM WITH BATH OR 





CHEVROLET DEALERS lay 
claim to the distinction of spon- 
soring the most extensive coun- 
try-wide broadcast in the history 
of radio. The program makes 
use of more than 300 stations 
from coast to coast, for a 15-min- 
ute period of transcribed pro- 
grams three nights weekly for 13 
weeks. The programs, produced 
by the World Broadcasting Sys- 
tem, will utilize the music of more 
than 60 well known orchestras. 
In some cities two stations have 
been engaged, the programs stag- 
gered to make six broadcasts a 
week. Campbell-Ewald is the 
agency. 

* cd * 

OTHER AUTOMOBILE com- 
panies are also using transcribed 
programs, among them Ford, 
Studebaker and Oldsmobile. 

The Ford Fred Waring show is 
now recorded on 36 stations, in 
addition to the network set-up. 
Incidentally, the Ford Motor Co. 
reports that its extensive adver- 
tising campaign in 1934, in which 
radio played an important part, 
produced increased passenger car 
and truck sales of 70.5 per cent 
and 105.5 per cent, respectively. 

The Studebaker recorded pro- 
grams, used extensively abroad, 
feature Richard Himber and his 
music, while Oldsmobile utilizes 
dramatized announcements, 

A 


APPOINTMENT OF William 
H. Larkin as advertising repre- 
sentative in the 
Detroit territory 
has been an- 
nounced by Es- 
quire magazine. 
The territory 
also includes 
Toledo, Akron 
and Cleveland. 

Larkin was 
for many years 
associated with 
the Theodore F. 
McManus ad- 
vertising 
agency in Detroit, and association 
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FAMOUS SOUTHERN BAR 


(Wines and Spirits at Popular Prices) 


PRIVATE DINING ROOMS 
OPEN AIR ROOF GARDEN 
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CAFETERIA 
GARAGE SERVICE 


ally locaied.. 


Light and Redwood Streets 
BALTIMORE .. MARYLAND 
A.J.FINK.. Managing Direclor 


Located in the center of the wholesale and - 
retail districts, theatres and other amusements 





which made him well acquainted 
with the automobile industry and 
should prove valuable to him in 
his new position. 

* * * 


STUDEBAKER will change its 
CBS broadcast time begining 
May 3. The new time will be from 
10:00 until 10:30 p.m., E.S.T., and 
will be re-broadcast at 8:30 p.m., 
Pacific time. 

The programs, to be heard over 
27 stations, will continue with 
Richard Himber, Stuart Allen and 
David Ross. 

* * * 


F. E. ZORNIGER, who was re- 
cently appointed assistant adver- 
tising manager 
of Chevrolet, 
joined the com- 
pany 12 years 
ago. He was 
first a sales 
represen-s 
tative and then 
a sales promo- 
tion manager of 
the Louisville 
zone. Later he 
was made city 
sales manager 
at Dayton, O., 
and then at Columbus. He was 
made assistant zone manager at 
Charleston and shortly after at 
Norwood, O. In 1929 he was 
named manager of the Knoxville 
zone. Three years ago he was 
transferred to the Norwood zone 
as manager. 

* * * 

CHRYSLER DEALERS have 
available a wide range of promo- 
tion novelties, attention-getters 
and other material in the promo- 
tion aids announced by the Busi- 
ness Promotion Corp., Detroit. 

A complete catalogue listing the 
material has just been issued, 

* * * 


CITIES SERVICE utilized the 
dust storms to warn Kansas City 
drivers the dangers of dust in en- 
gines, and urged more frequent 
oil changes. 
~ * *” ae 

THE OHIO tax commission has 
suggested a list of new revenue 
sources and includes taxes on 
newspaper, radio, outdoor and 
street car sign advertising. Esti- 
mated revenue would total $3,800,- 
000 yearly. 





F. E. Zorniger 
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RECENT FORD dealer adver- 
tisements point out the material 
Ford buys from the farmers and 
state that “The motor car is a 
good customer of everybody.” 

* * * 

DIMENSIONETTES: John B. 
Clarke, vice-president in charge 
of sales, General Outdoor Adver- 
tising Co. has moved his head- 
quarters from Chicago to New 
York ... Harry Calvert, form- 
erly with Richardson-Plant, Inc., 
Cleveland, has joined the Cleve- 
land office of McCann-Erickson, 
Inc.... P. J. Kelly has left B. F. 
Goodrich Co., and has entered the 
advertising business with Mel- 
drum & Fewsmith, in Cleveland. 


Studebaker Exports 
Show Record Gains 


South Bend, Ind., Apr. 19. 
Orders received the first 10 days 
of April by the Studebaker Ex- 
port Corp. are 37% per cent 
greater than total sales for the 
entire month of March and 23 
per cent in excess of sales for 
April, 1934. 

No monthly total sales have 
exceeded this record-breaking 10- 
day performance since May, 1929, 
and Studebaker export officials 
are hopeful of breaking all 
monthly records by the end of 
the month. 

“This record speaks for itself,” 
said A. L. Frank, president of the 
export corporation. “Taken in 
connection with the steady im- 
provement registered by export 
sales during the past 18 months, 
it is a sound indication of basic 
betterment generally in overseas 
markets.” 
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Show Gain 


Of 24.3% Over Those of ’33 


Detroit, Apr. 19.—The automo- 
tive industry spent $14,459,974 in 
the leading national magazines in 


1934 to help car and truck dealers | || 


and distributors of other automo- 
tive products in their selling ef- 
forts. The 1934 expenditure rep- 
resents a gain of $2,287,461 over 
1933 or a gain in per cent of 24.3. 
The amount spent in the maga- 
zines represents the largest gain 
of any industry and the increase 
places the industry in third place 
in advertising expense being led 
by the manufacturers of food pro- 
ducts and toilet goods. 
Aided Dealers 

The automotive industry expen- 
diture does not include the sums 
spent for co-operative dealer ad- 
vertising in the newspapers or for 
billboards, nor does it include 
the car manufacturers’ expense 
for their various radio campaigns. 

The figures were compiled by 
the statisticians of the Curtis 
Publishing Co. from data supplied 
not only by the companies in the 
automotive field but from space 
used in 35 national publications by 
100 leading advertisers spending 
$200,000 or more during the year 
to create public interest on which 
the dealers and distributors could 
cash in. Three concerns, Plym- 
outh, Goodyear and Chevrolet are 
found in the group which spent 
more than $900,000 in the maga- 
zine campaign. Dodge is in the 
$600,000 group. Studebaker, Good- 
rich, Fisher Body and Socony 
Vacuum are in the $500,000 group. 
Ford, Ethyl Gas and Interna- 
tional Harvester are shown in the 
bracket representing $400,000 for 
the year. Nash, Chrysler, and 
Buick are in the $300,000 class 
while Firestone, Stewart-Warner, 
Champion Spark Plugs,. Pontiac, 
General Motors Corp., Packard, 
Simonize, Oldsmobile and General 
Tire hold places in the $200,000 
group. 

Many Old Timers 

Automotive utility manufactur- 
ers spent $5,682,544 in 1934 repre- 
senting an increase of 20.5 per 
cent over 1933. Makers of lubri- 
cants spent $2,522,611 for an in- 
crease of 11.4 and the tire makers 
added $1,836,754 over the previous 
year for an increase of 16.7 per 
cent. The trucking industry spent 
$905,027 for an increase of 63.5 
per cent while the passenger car 
makers alone spent $5,890,093 
jumping its expenditures 28.2 per 
cent over 1933. 

The report which the Curtis 
people have prepared shows an in- 
teresting angle on automotive ad- 
vertising listing among those who 
have used its publications Good- 
rich with a record of 35 years, 
Goodyear and Oldsmobile 33 
years, Cadillac and Packard 32 
years, Stewart-Warner 27 years, 
Firestone, White, Hudson, Hup- 
mobile and Reo 26 years, Graham- 
Paige and Pontiac 24 years, Buick, 
Champion Spark Plug and Stude- 
baker, 23 years and 13 others who 
have used the publications from | 
10 to 20 years. 


Japanese “Baby Car” 
Not Serious Threat 

Montreal, Apr. 19.—Ja- 
pan’s much heralded “baby” 
car that was to sell at about 
a third of the price of the 
cheapest Canadian car, is 
neither “so much” nor “so 
cheap” according to B. E. 
Kann, exporter of Yoko- 
hama, Japan. 

“I have seen the car and 
frankly I believe that the 
automobile industry in Can- 
ada—did you know, by the 
way, that most American 
type cars sold in Japan, are 
made in Canada—had any- 
thing to fear from it.” 

The Datsun, as he de- 
scribed it, is a small car— 
smaller than even the small- 
est of British cars, and yet 
selling for between $500 and 





“It is being sold to some 
extent in Australia where 
people are accustomed to 
the small, light English car,” 
he said, “but the production 
of the car is small, many of 
the parts have to be im- 
| ported, and it would never 
suit standards of comfort 
on this continent.” 

Japan in general has 
weathered the depression 
very well, according to 
Kann. 











Committee to Revise 
Kelly-Springfield Co. 


Detroit, Apr. 19.—A re-organiza- 
tion committee has been formed 
by various large holders of securi- 
ties of the Kelly-Springfield Tire 
Co., the committee announced 
Tuesday. Proceedings for reor- 
ganization of the company under 
Section 77B of the Bankruptcy 
Act were recently initiated in the 
United States District Court at 
Baltimore. 





The committee, formed under a 
deposit agreement dated Apr. 5, 
1935, is comprised of Hugh C, Mc- 
Carthy, John Dreir of the New 
York Stock Exchange firm of Ab- 
bot, Proctor & Paine, and Ray- 
mond B. Hudson of the Sun Life 
Insurance Co., together with nom- 
inees of security holders who may 
be added subsequently. 


The committee’s announcement 
state that “after consultation with 
various parties at interest” it has 
formulated a plan of reorganiza- 
tion which would provide for $1,- 
000,000 of new money and for 
“such revisions of the capital 
structure and operating policies 
as will give the new management, 
a reasonable opportunity to re- 
store the company’s former earn- 
ing power.” ‘The plan also pro- 
vides for payment of “a consider- 
| able amount of cash” to the note- 
| holders of stockholders.” 
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Pontiac dealers have a new, brilliantly colored road sign—12x2% feet 
—cut to the shape of an arrow—the w.k, Pontiac arrow. It is easily 


erected on fence posts 


or four by fours and re- 


quires but little ground space. 











“a word in 


edgewise” 





(Continued from Page 4) 

(2) PUBLICITY. For two years 
this column has kept up a run- 
ning fight for better automobile 
publicity. It believes that as an 
industry we have forgotten that 
automobiles are bought largely to 
be proud of, have fun in and go 


places with. That buyers are| 


more interested in where to go 
and how to get there comfort- 
ably than what car is leading in 


sales or what individual is export | 


manager. Or, as I said once, 
“more interested in the comfort 
of their own fanny than in where 
the sales manager is sitting!” The 
writer has been grudgingly given 
some credit for the improvement 
in the automobile sections of some 
daily newspapers and the re-in- 
troduction of the glamorous side 
of owning a car in some adver- 





tising copy. 
+” + ca 

(3) SAFETY. Recently I have 
devoted my limited space almost 
exclusively to an appeal to the 
industry (manufacturer and dealer 
alike) to get back of a nation- 
wide movement for greater safety 
in motor car operation. I have 
pointed out that the 1934 record 
of 35,000 fatalities by automokile 
has so jarred the public conscience 
that, in our humble opinion, we 
are in line for a spanking such 
as the motion picture industry 
got last year, at a cost of many 
millions of dollars. I have felt 
that if we kept on talking “safety 
at eighty” and the new car buy- 
ers continued to believe the ad- 
vertising we were going to end 
up this year of our Lord, 1935, 
with a record for fatalities which 
would be staggering. There are 
well-intended, but often publicity- 
seeking campaigns for safety by 
the hundred already under way, 
but to our knowledge no serious 
minded, industry-supported cam- 
paign of sufficient seriousness and 
determination to actually reduce 
the road hazards of driving. 

* * * 

That gives you a rather hazy 
idea of what I like to write and 
think about in this column. Once 
in a while I get a new idea, but 
usually after I have closed my 
typewriter and it is forgotten be- 
fore I get to writing the next 
column. The really important 
thing is to have a place in which | 
one can blow off steam and to | 
do this regularly and without re-| 
sponsibility on his part the editors | 
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Harmony at Jobbers’ Meeting 





Caught in the act of singing the praises of the automotive wholesaler, at the Northwestern Automotive 


Olds Sets New 
High Mark in 
Retail Sales 


Lansing, Mich., Apr. 19.—Retail 
sales of 5,630 Oldsmobiles in the 
first 10 days of April shattered 
all records for comparable periods 
|in the history of the company, 
| showing an increase of more than 
78 per cent over the first 10 days 
of April, 1934. 

Retail deliveries for the year to 
date have mounted to 38,992, a 
new all time high, and an increase 
of 330 per cent over the same 
period of last year. 





Name Johanning 


Wholesalers’ Assn, meeting held at Minneapolis and attended by jobbers from Minnesota, Iowa, Wiscon~ Dayton, O., Apr. 19.—Mark Johan- 
sin and the Dakotas. (Left to right) Aime E. Pouliot, president of the association; H. D. Vestal, director | ing, president of Transportation 
of Motor and Equipment Wholesalers’ Assn.; I. E. Lindsay, president of the Northwestern Boosters, who | Twins, Inc., local Ford dealers, and 


tendered a banquet following the meeting, and B. W. Ruark, general manager of MEWA. 





Equipment Show 
Planned For 


San Antonio, Tex. 





San Antonio, Tex., Apr. 19.— 
Plans for a parts, equipment and 
accessory show, to be held here 
June 5-9 in the Municipal Audi- 
torium, were discussed at a meet- 
ing of the San Antonio Automo- 
tive Wholesalers’ Assn., held here 
this week. The show will be 
promoted, primarily, for the bene- 
fit of the maintenance trade, with 
displays of spare parts, tooling 
equipment for garages and serv- 
ice stations, radios and auto ac- 
cessories. 

The show is another step in 
the campaign inaugurated by this 
body several months ago in offer- 
ing every co-operation to mem- 
bers of the maintenance trade in 
building up and sustaining their 
business. A radio program is 
now under way, which will be 
completed just before the open- 
ing of the show. 

Although the show will be held 
for the trade, it is planned to 
open the exhibits to the public on 
certain days. 

Those in charge of the arrange- 


insist that all material which I 
submit be at least signed with 
my initials—G. M. S. 
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OVERLOOKING LAKE MICHIGAN 
SPECIAL APARTMENT FLOORS FOR PERMANENT GUESTS 











ments are: 


INSTRUMENT 
PANELS 


HIGH-SPEED 
BRONZE-LEAD 
BEARINGS 


Cc. L. Garner, chair- 
man; C. M. Figh, Herb. Parker, 








THE QUALITY 














SPARK PLUG 


president of the Dayton Automobile 
Dealers Assn., has been appointed 
a member of the state committee for 





Francis Bowem, Fred O. Small! motor vehicle maintenance trade for 
and Lee White. 


Ohio, under the NRA. 


QUALITY 
PRODUCTS 


Individually designed .. . 
of a single high standard... 


serviced all ovec the world 


AC builds twenty-two products. Their buyers serve the 
automotive, aviation, marine, farm machine, and engine 


industries. Their users are found throughout the world. 


Back of this remarkable product distribution is an 
equally remarkable designing, production, and service 
organization. This, in its quarter century growth, has 
developed an engineering technique, manufacturing 
capability, and service efliciency which have enabled 
AC products to solve many problems for many manu- 
facturers. Today, more than 300 of these manufacturers 


use AC Quality Products. 


To help you in your own enterprise, AC has a complete 
engineering unit for each related group of products; and 
always checks the work of that unit against the pooled 
technical skill of the entire organization. And AC keeps 
its products abreast of new developments; constantly 
improves its facility for quality production in quantity; 
and fully maintains tools, equipment, parts, stocks, 


and service skill throughout the world. 


For your immediate assistance, AC. offers either its 
present wide variety of products or the service of its 
technical staff to help you with specific problems. No 
matter which better meets your needs, the value of AC 


engineering, production, and service is yours in full. 


AC SPARK PLUG COMPANY 


Detroit, Michigan Ww 
oe 


AIR CLEANERS +AMMETERS+ CARBURETOR INTAKE 
SILENCERS DIE CASTINGS « DIE CAST MACHINES 
FLAME ARRESTERS + FLEXIBLE SHAFTS AND CABLES + FUEL 
PUMPS + FUEL AND VACUUM PUMPS + GASOLINE GAUGES 
GASOLINE STRAINERS + HIGH SPEED BEARINGS + INSTRU- 
MENT PANELS + LOCKER DOORS °« OIL FILTERS + PRESSURE 
GAUGES + REFLEX SIGNALS + REMO INJECTORS AND FLUID 
SPARK PLUGS + SPARK PLUG CLEANERS + SPARK PLUG 
GAPPING TOOLS + SPARK PLUG TESTERS + SPEEDOMETERS 
TACHOMETERS + THERMO GAUGES + VACUUM PUMPS 


St. Catharines, Ontario 
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Henry Ford’s Predicted Million Cars for’35 in Sight 


Output Expected to Reach 
500,000 in Ist Four Months 


(Continued from Page 1) 
and Class B stock. This com- 
pares with net loss of $620,701 in 
1933. 

Statement of Ford Motor Co. of 
Canada, Ltd., as of December 31, 
1934, shows current assets, includ- 
ing $17,588,574 cash, Canadian 
Government bonds, etc., amounted 
to $22,171,178 excluding advances 
to affiliated companies, and cur- 
rent liabilities were 
This compares with cash, Canad- 
bonds, etce., of | 


ian Government 
$17,531,618, current assets of $21,- 
116,16*, excluding advances to| 


a _in 1926, when 14,539 units were ex- 


ported. 

The revival in the company’s 
export trade is shown by the 14,- 
438 units exported for the first 
quarter of this year compared 
with 7,964 for the 1934 quarter. 
The low of the depression was the 
first quarter of 1932 when only 
660 units were shipped. 


$1,850,409. | Made Vice-President 


Of Pittsburgh Glass 


Pittsburgh, Apr. 19.—Frank W. 
Judson, director of sales for the 


affiliated companies, and current | Pittsburgh Plate Glass Co. was 


liabilities of $1,516,007 at end of 


preceding year. 





Ford Canada Exports Up 


recently elected vice-president at 
a meeting of the board of direc- 
tors. 

Judson first entered the paint 
and glass business in 1893, when 


Montreal, Apr. 19.—Exports of he joined the Brown & Haywood 


cars by Ford Motor Co. of Canada Co., 


in March were the second largest 
monthly total in the company’s 


Minneapolis, serving in a 
sales capacity in Iowa and east- 
ern Nebraska until that company 


30-year history. The only occasion | was purchased by the Pittsburgh 


when the 6,123 unit total was ex- 


ceeded was in November, 1928, 
when 6,387 cars were shipped for | 
export. 

The company’s first 


a single unit of equalling the larg- | 


est quarter in history, which was| Glass Co. 






Automotive 
On the Air 






MONDAY, APRIL 22 


6:45 P.M.—SUN OIL 
Thomas. 
7:45 P.M.—PHILCO (Columbia), Boake Carter. 


(NBC, Blue), 








Plate Glass Co. in 1898. Judson 
was then transferred to Omaha. 

Shortly thereafter, the Midland 
| Glass Co. was organized with 


quarter | Judson as secretary and manager. 
quota of 14,538 units came within | when this 


company was pur- 
chased by the Pittsburgh Plate 
in 1903, Judson was 
named district manager at the 
Omaha branch. While a resident 


of epee Judson was active in 
civic affairs. He was president 
of the Chamber of Commerce, re- 
gent of the University of Ne- 
braska, and _ director of the 
American Red Cross of Nebraska 
during the World War. 

In May, 1928, he was appointed 
director of sales with offices at | 
Pittsburgh, and continues to serve | 
in this capacity. 


Studebaker Shows. 
Production Gain 
Of 18% Over 734 


South Bend, Ind. Apr. 19. 
Studebaker production for the 
first two weeks in April is 18 per 
cent ahead of the same period 
last year and the _ production | 
schedule for all of April calls for | 
a 14 per cent increase over| 
March. 

This was revealed today by fig- | 
ures released by Louis K. Manley, 
general sales manager, who said} 
that 5,800 passenger cars and | 
trucks will be turned out in the} 
South Bend plants during April. | 

So far this month, 3,225 units| 
have rolled off the assembly line. | 

During March, a total of 5,210 
automobiles and trucks were sold. | 

Manley expressed optimism for | 
the corporation’s outlook during 
the next few months when he de- 
clared: 

“Production and sales in March 
were extremely good. We expect 
April to be even better.” 





| 


|determined before Congress ad- 


| to 
| June 3. It usually hands down de- 


NIRA Constitutionality to 
Be Determined by Congress 


Washington, Apr. 19-—That the | prer the; prepare opinions in the score or 
constitutionality of the National | more of cases that were argued 


Industrial Recovery Act will be |in the last fortnight. 


journs and that legislation expires 
was assured this week when the 
United States Supreme Court | 
agreed to review the Schechter | 
Poultry Corp. case and scheduled | p, 
arguments on it for May 2. 
It is understood the court plans 
end the present term about 


Don E. Bates Is Reo’s 
New General Manager 
Lansing, Mich., Apr. 19.— Don 
Bates, who was_ re-elected 
president of the Reo Motor Car 
Co., took over 
additional duties 
of general man- 
ager today fol- 
lowing a direc- 





cisions in all cases on which it 


has heard arguments before ad- 


journing for the summer. The Heir -a 
present NRA act expires June 16 Other officers 
| and legislation is pending in Con- re-elected were 
gress ‘to extend the recovery Geo. E. Smith, 


agency for two years, with modi- 
fications. 
When the Supreme Court indi- 


vice - president; 
Ray De Vlieg, 
vice - president 





|cated that it would give a speedy D. E. Bates and factory 
review to the Schechter case, re- manager, and 
garded by the Government as af-| Geo. L. Brown, secretary-treas- 
fording a clear test of' NRA’s con-| urer. R. E. Olds was re-elected 
stitutionality, a movement was/chairman of the board of 
launched in the Senate to defer | directors. 


final action on the new recovery Outlook for the company is the 





legislation until the country’s : : 
3 : ? : 7 ; best since 1929, according to the 
— tribunal expresses its report of officers to the stock- 


holders. A net profit of $10,612 
for the first quarter was an- 
nounced. 


Meanwhile the Supreme Court 
took a recess for two weeks to 





CUMULATIVE NEW PASSENGER CAR REGIS 


Figures supplied by R. I. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List 


Co., 


and Metropolitan New York area which are compiled by Sherlock & Arnold. 


Lowell CHRYSLER GROUP FORD GROUP GENERAL MOTORS GROUP 
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‘Quarter Century Club’ 
Composed of Nine Men 


Lansing, Mich., Apr. 19.—More 
than 28 per cent of the employes 
at Oldsmobile are over 40 years 
old, according to a survey made 
of employment during the last 
complete production year. 

Oldsmobile, the survey states, 
is the only automobile manufac- 
turing company to boast a 
“Quarter Century Club” composed 
of nine men who have worked 
at Oldsmobile for 25 years or 


group are nine men past 70 years, 
the survey revealed. 


“We are very proud of the 
large group of Oldsmakers, who 
have been with us so long and 
| who are as proud of Oldsmobile’s 
quality and reputation as we are,” 
said C. L. McCuen, president and 
general manager of Olds, “and we 
feel that they have contributed 
much to Oldsmobile’s success. 


oo Ralph N : |, Meahas 
This group, organized last year, | D 
is headed by Charles Blades, etroit, Apr. 19.—Ralph N. 


Mosher, widely known in auto- 
mobile circles, was buried from 
his home here last week. 

Mosher was born in Ovid, Mich., 
51 years ago and had spent most 
of his business career in the mo- 
tor car industry. 


oldest automotive worker in the 
industry, who has been on the} 
Oldsmobile payroll for 34 consecu- | 
tive years. Other members of the 
“Quarter Century Club” and the 
number of years of uninterrupted 
service are Wesley Buchner, 33 
years; Jess Williams, 32 years; For several years he was comp- 
John Weaver, 32 years; A. H./|troller of the Olds Motor Co. at 
Brandel, 26 years; John Curtis,| Lansing, and later had charge of 
26 years; Grant McDonald, 26|the Detroit branch. He left the 
years; George Ervay, 26 years,|Olds company to become general 
and Fred Homeyer, 25 years. The 


Motor Car Co. at Cleveland and 


group includes men who were 
Oldsmakers when the company/also served that company in 
was turning out the old curve | Detroit. 


dash models. 

More than 1,489 men in the Olds 
plant are more than 40 years of 
age; 68 employes are over 60 
years. Numbered among this 


His last position was that of a 
special investigator for the NRA. 


|D. Mosher, and a daughter, Mrs. 
Laura Korneffel. 








sales manager of the Peerless | — 


Surviving are his wife, Jenny | 
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25% of Olds Employes Over 40, Survey Shows 


IN THIS 
CORNER 


a 


Increasing Engine Speed 
Necessitates New Alloys 


© ———— 


Detroit, Ane. 19.—“A wider 
|range of bearing alloys than| 
over) ever before in the history of the 


(Continued from Page 4) 


shown a _ substantial increase 





last year. In March this year there a . : 
were 581 new cars and 96 trucks | #Utomobile industry, is now avail- 
delivered; last year 366 and 69.| able,” states W. E. McCullough, 


First three months this year 2,206|chief metallurgist of the Bohn 
passenger cars and 345 trucks; last| Aluminum & Brass Corp. The 


year 1,167 passenger cars and 200 | ; 
trucks. In March the sales were} number is increasing _Steadily, 
Ford 235; Chevrolet 115; Plymouth| particularly since the introduc- 
71; Pontiac 53; Dodge 26; one |tion of metals other than babbitt, 
bile 38; Terraplane 11; Chrysler and| pe points out 
De Soto each 6. Ford delivered 45 | - a y é 
trucks in the same period. Chev- The rapid increase in engine 
rolet 21 and Dodge 13. a first | speeds and horsepower during the 
nine hee ge ting Ro oe r nmaee | pea few years has pushed bear- 
creasing his lead with 152; ev-|. ¢ 
rolet 85 and Plymouth 43.— Alston | #28 development ahead rapidly, 
M. McCarty, president, McCarty- | McCullough said. “In the case of 
Sherman Motor Co., Denver, |the Bohn company we are now 
prepared to furnish alloys to meet | 
particular conditions in any en- | 
Sells Equipment gine as regards connecting rod 
Bridgeport, Conn., Apr. 19.—Tools | #24 crankshaft bearings or to | 
and equipment of 4D Co., manufac- | meet the specifications of any | 
turer of Dymaxion  three-wheel, manufacturer of cars or foo 
streamlined automobiles, were sold | While it may be stated with tru 
at auction recently for $1,000. Pro- | that bearings available today are 
ceeds to go to the bondholders’ com- | Superior to anything that has 
mittee of the Locomobile Co. of|been previously produced, the 
America to pay the back rent for| whole situation is still in a state | 
- building ——— os eee | ot flux and it is possible that | 
ymaxion concern t is understooc 

’ : within a very reasonable length 
that W. Starling Burgess and Buck- of time we - al be able to aes | 
minster Fuller, heads of the Dymax- | th sfection of new! 
ion enterprise, hope to effect a re- | MOunce e perte . 
organization of the company and | bearing alloys of even higher | 
resume car manufacturing. capabilities.” 


Colo. | 





TRATIONS 27 STATES, MARCH 1935-1934 | 


The complete cumulative figures will appear each week, 


Arkansas, Delaware, Idaho, Illinois, Missouri, 


Louisiana, 


until all 48 states or completed United States totals for the months have been printed 
North Carolina, 


States previously shown include | 


North Dakota, South Carolina, Utah, West Virginia, Wisconsin 





HUDSON GROUP 





NASH GROUP 


NON-AFFILIATED GROUP 
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Used Car Stock Is 
Going, Going, Gone 
Omaha, Neb., Apr. 19.—In 

an attempt to move used 

sars, Which are becoming 


a drug on the market as 
new car sales and attend- 


ant trade-ins increase, Bar- 


ish-Sanders Motors, Dodge 
and Plymouth dealers, suc- 
ceeded in cleaning out their 
used car stocks in fair 
shape by staging a two-day 
auction, open evenings. Sev- 
eral other dealers are fol- 
lowing suit. 





A. L. Lott New President 
Of Motor Products Corp. 


Detroit, Apr. 19.—-A. L. Lott, 


| vice-president of Motor Products 
Corp., 


has been elected president 
C. Rands, who re- 

annual meeting 
M. Fitzgerald 
a director to 


to succeed W. 
signed at the 
| Wednesday. E. 
|has been elected 


succeed Rands on the board. 





Coming Events 





APRIL 
Neb, 


14-20—Holdrege, Display 
Week. 

15—Cleveland, O. 
Club. 

15—Detroit, Mich. 
Cadillac Hotel. 

17—Toronto, Ont. 
Hotel. 


Automobile 
SAE Dinner, Cleveland 


SAE Dinner, Book- 


SAE Dinner, Royal York 


itl. General Motors Show, 
Hotel Stevens. 
22—New York, N. Y. American Chemica) 


Society, Semi-annual Meeting. 
22-26—Chicago, Ii. Illinois Automotive Assn., 
Maintenance Show. 


MAY 
| 22-23—Cleveland, 0O, National Battery Mfg. 
Assn Itollenden Hotel. 
| 
27-30—Indianapolis, tnd. Automotive Engine 
Rebuilders’ Assn. Convention. 
29—San Diego, Calif. California Pactfie 
International Exposition, 
JUNE 
| 16-20—White Sulphur Springs, W. Va. SAE 
Summer Meeting. The Greenbrier. 
NOVEMBER 
2-9—New York City. National Automobile 
Show, Grand Central Palace 
23-28—Columbus, 0. Auto Show. 





Association..... 


Once again the red and 
yellow glare of molten 
metal reflects against the 
night Pittsburgh sky. Ex- 
perienced travellers rec- 
ognize this sky coloring 
as typically Pittsburgh, 
just as they associate 
Pittsburgh and this fine 
hotel as the best address 
and largest hotel in 


Pennsylvania. 


“Room rates 


$3.50 SINGLE + $5.00 DOUBLE 


and higher 





HOTEL 
e et WILLIAM PENN 
sci une 


e PITTSBURGH 


w 
GERALD P. O'NEILL, General Manager 


— 














Tires Reflect 
Confidence As 
Strike Fades 


By ©. J. ALEXANDER 


New York, Apr. 19.—A _ sharp 
rally in the stocks of parts and 
accessory companies featured 
automotive shares on the stock 
exchange this week. Not in 
months has buying in the acces- 
sories and parts group been as 
impressive as on Thursday, the 
final full trading day of the week. 
Gains of a point or more were 
registered in this single session 
by Bendix, Briggs, 
Hershey, Motor Products and 
Motor Wheel. Although General 
Motors and most other car and 
truck makers were higher, €hrys- 
ler was the feature in this group 
on Thursday, with a net gain of 
a full point. This rally came on 
top of net gains in automotive 
shares earlier in the week and 
also last week. 





Recover Ground 


The Automotive Daily News 
stock price averages for the week 
ended Apr. 17 compared as fol- 
lows with those of the preceding 
week and the like period of last 
year: 

This 
Wk 


20.92 


Year 
Ago 
28.12 


Last 
Wk. 
. 20.63 


Change 
24 motors . +0.29 
10 car—truck 
companies 
10 parts— 
accessories -- 21.41 
4 tire—rubbers .. 13.24 


seccece 21.17 21.38 +-0.21 29.33 
21.90 
13.96 


21.47 
24.48 


+0.49 
+0 72 

The most buoyant among these 
groups of stocks were the tire and 
rubbers, reflecting increased con- 
fidence as a result of the removal 
of the immediate threat of a strike 
in the industry. The group now 
has recovered nearly all the 
ground lost in the period from 
Mar. 6 to Apr. 3. 

The parts and accessory shares 
continue to be bought, with gains 
the rule throughout most of the 
list. Eaton Mfg. continued to fea- 
ture the upward movement in this 
group. 

Earnings Up 

Among the car and truck com- 
panies, General Motors came 
again to the forefront and was 
able to register a net gain for the 
week, as against losses in several 
other issues. Hudson was strong 
after its recent weakness and 
Mack Truck registered the best 
gain in the group. 

Reports of earnings by automo- 
tive companies in the first quarter 
are coming up to expectations. 
The first six concerns to issue 
statements for the period showed 
net income of $3,681,000, as against 
$2,151,000 for the same companies 
in the like period of last year, an 
increase of 71 per cent. Good 
showings were the rule all down 
the line. 

Hudson Motor Car Co. was not 
among those reporting but of- 
ficials of the company have an- 
nounced that a profit was made 
in the first quarter. Working cap- 
ital of this company was 
creased by 1,000,000 in the first 
three months and it has com- 
pleted the sale privately of $6,- 
000,000 in notes maturing in vary- 
ing amounts from Aug. 1, 1936, to 
Mar, 20, 1940. The sale was made 
at par to Federal Reserve Banks 
in New York and Chicago. 


Clear Dividends 


Automotive companies continue | 
to clear away their accumulations | 
of unpaid dividends on cumula- | 


tive preferred stocks. Midland 
Steel Products Corp. this week 
declared a dividend of $2 a share 
on its 8 per cent preferred, pay- 
able May 3 to stockholders of re- 
cord Apr. 27. This cleared away 
all arrearages, The company an- 
nounced that earnings in the first 
quarter were the best since 1930. 
Only last week the Houdaille- 
Hershey Corp. cleared away all 
arrearages on its cumulative Class 
A stock. 

Parker Rust Proof Co. declared 
the regular quarterly dividend of 


Houdaille- | 
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Accessory Shares Rally Sharply as Motors Gain 


75 cents a share on its common 
stock, payable May 20 to holders 
of record on May 10. 


The preferred stock of the Gen- 
eral Motors Corp. continued this 
week to move into new high 
ground for many months, Reflect- 
ing a real demand for the shares, 
the price moved to above 117, as 
against its callable price of 120. 
It has moved up steadily during 
recent weeks. 

Shares of the White Motor Co. 
this week extended their recent 
gains and were about three points 
above the low for the year of 6%. 
Business of the company in the 
first quarter was reported to have 
been ahead of that of a year ago. 

Preferred shares of Mullins 
Mfg. Co. moved into new high 
ground this week, reflecting the 
progress being made in readjust- 
ment of the company’s capital 
stock. 

City Auto Stamping Co. is esti- 
mated to have earned about $100,- 
000 in the first quarter of this 
year, or more than for all of last 
year. 

Plan of the Packard Motor Car 





in- | 


Co. to reduce its capital stock 
from $40,000,000 to $30,000,000 and 
transfer the difference to the sur- 
plus account have been approved 
by stockholders. 


Houdaille-Hershey Corp. 


Detroit, Apr. 19.—Report of Hou- 
daille-Hershey Corp. and subsidiaries 
(automobile accessories) for quarter 
ended Mar. 31, shows consolidated 
net profit of $902,869 after depreci- 
ation, Federal taxes, minority inter- 
ests, etc., equivalent after quarterly 
dividend requirements on the $2.50 
class A preference stock, to $1.01 
a share on 783,756 no-par shares 
of class B stock outstanding. This 
compares with $250,246 or 18 cents 
a share on 783,596 shares of class B 
stock in first quarter of 1934. 


Pays Bonus 


New Britain, Conn., Apr. 19.—A 
bonus of 8% per cent of average 
earnings for the first three months 
of 1935 has been paid to more than 
1,000 employes of the Fafnir Bear- 
ing Co, here. The bonus amounts to 
more than a full month’s pay. Com- 
pany officials announce that they 
hope to pay such a bonus for — 
quarters of this year. Since Jan. 1, 
Fafnir has added about 250 employes 
to its force. 





Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 





In observance 





Chrysler Holds 
Annual Meeting 


Of Stockholders 





Detroit, Apr. 19.— Stockholders 
of Chrysler Corp. held their an- 
nual meeting Wednesday in the 
general offices at the Highland 
Park plant. The number of stock- 
holders represented at the meet- 
ing was the largest in recent 
years, totaling more than 65 per 
cent of shares outstanding. All 
of the directors were re-elected. 

B. E. Hutchinson, vice-presi- 
dent and treasurer, who presided 
at the meeting, pointed out to 
the stockholders that during the 
first quarter of the current year 
the corporation’s production and 
sales not only exceeded any 
quarter in its history, but also 
exceeded production and sales in 
the first quarters of 1933 and 
1934 combined. Shipments in the 
first quarter were more than 
double shipments in the first 
quarter of 1929, and were 48.3 per 
cent ahead of shipments in the 
first quarter of last year. 

Of the cars and trucks shipped 
to dealers during the first quarter, 
more than 70 per cent were sold 
to the public during that period. 
First quarter retail sales in the 
United States totaled 159,265 pas- 
senger cars and trucks as against 
105,822 units in the first quarter 
of last year, representing an in- 
crease of more than 50 per cent. 

Hutchinson also pointed out 


remained closed on Apr. 


of Good Friday 


the New York Stock Exchange 


19. 





| 

| that the corporation had on hand 
as of even date orders totaling 
102,041 cars and trucks, and that 
the corporation’s plants are now 
operating at capacity. 


In the first two weeks of April, 
he said, retail sales increased 31 
per cent as compared with the 
first two weeks of last year. This 
increase has been shared by all 
lines—Plymouth, Dodge, De Soto 
and Chrysler passenger cars and 
Dodge trucks—each one of which 
is selling better than it did a year 
ago. 

He also pointed out that stocks 
of both new and used cars in 
dealers’ hands are being kept at 
a level consistent with the volume 
of retail deliveries which dealers 
are currently making. 


Owens-Illinois Gain 


Toledo, O., Apr. 19.—Business of 
Owens-Illinois Glass Co. for the 
second quarter this year will be con- 
siderably above that for the first 
period, William E. Levis, president, 
told stockholders at the annual meet- 
ing. Francis McAdoo of New York 
was elected a director to succeed 
H. F. Atherton. 

The company and subsidiaries, for 
12 months ended Mar. 31, shows 
net profit of $6,427,074, after de- 
preciation, interest, Federal taxes 
and other charges, equivalent to 
$5.35 a share on 1,200,000 shares 
(par $25) of common stock. 

This compares with $6,993,489, or 
$5.77 a share, on common for the 
12 months ended Mar. 31, after div- 
idend requirements of 6 per cent 


preferred stock now retired. 





AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, THURSDAY, APRIL 18, 1935 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 
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12% 4% American Chain 
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573% 15 Auburn Auto (2) 
23% 9%, Bendix Aviation 
683), 444. Bohn A. & B. 
3434 16% Borg-Warner 
3014 12 Briggs Mfg. , 
7%, 3 Budd Mfg. Co., E. G. 
5% 2 Budd Wheel Co. 
605 291, Chrysler 
28), 9 Collins & Aikman 
47\, 185 Commercial Credit 
57\ 38 Com. Credit A 
62), 35%, Commercial Inv. T. (2) 
2% 3, Continental Motors 
| 5\ 2 Curtiss-Wright 
12), 5', Curtiss-Wright A 
1037% 86° du Pont de Nemours 
22'4 12! Eaton Mfg. 
31% 15 Electric Auto-Lite 
52 34 Electric Storage Battery 
27), 9 Evans Products 
8, 2% Federal Motor 
2514, 134% Firestone T. & R. 
4% 1 Gabriel Co. A 
25, 16%, General Elec. (60c) 
|| 42 24% General Motors 
283 15% Glidden sag 
18 7. Goodrich, B. F. a 
41% 153 Goodyear T. & R. 
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65 14%, Hayes Body Corp. or 
12 2% Houdaille-Hershey B . 
40\, il Houdaille-Hershey A ... 
24), 64, Hudson Motor ........... 
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462 23% Inter. Harvester ... 
66/4 381, Johns-Manville ......... 
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Hudson Reports 
Profit in 1935 
After °34 Loss 


Detroit, Apr. 19.—Operations of 
the Hudson Motor Car Co. for 
the first quarter of 1935 were on 
a profitable basis, according to 
Roy D. Chapin, president, in his 
annual report to stockholders. 

During 1934, Chapin said, prof- 
its were shown in certain months, 
but due to the serious delay in 
production early in the year oper- 
ations for the entire year showed 
a loss. The net loss for 1934 
amounted to $3,239,201 after all 
deductions including depreciation 
and amortization. These two items 
of deduction alone amounted to 
$4,171,864. The loss for 1933 was 
$4,409,929. ‘The company’s pro- 
duction for 1934 was double that 
of 1933 and the amount of wages 
paid increased from $6,000,000 to 
$12,000,000. 

Regarding the company’s cur- 
rent position, Chapin said “that 
although working capital was in- 
creased by $1,000,000 during the 
first quarter of 1935, as a result 
of increased sales of cars the 
directors deemed it advisable to 
further augment working capital. 
Consequently the company has 
sold privately $6,000,000 in notes 





maturing in varying amounts 
from Aug. 1, 1936, to Mar. 20, 
1940. 


The notes have been sold pri- 
vately and the Federal Reserve 
Banks of New York and Chicago 
are participants in their pur- 
chase. The maturities are on the 
following basis: $250,000 on Aug. 
1, 1936; $500,000 on Aug. 1, 1937; 
$750,000 on Aug. 1, 1938; $1,000,000 
on Aug. 1, 1939 and $3,500,000 on 
Mar. 20, 1940. The loan was ar- 
ranged at par and there will be 
rio public offering of the notes. 
Hudson has no preferred stock 
and the notes constitute the com- 
pany’s only funded debt. 

“The $6,000,000 obligation,” he 
added, “is represented by a note 
issue secured by a first mortgage 
on the company’s manufacturing 
properties in Detroit. In addition 
to supplying working capital the 
proceeds from the sale of the 
notes will permit the retirement 
of the short time notes now held 
by commercial banks. Further- 
more, we feel now the company 
is assured of ample working capi- 
tal on a term basis for its ex- 
panding operations. 

“Up to Apr. 1, 1935 the company 
shipped 34,881 Hudson and Ter- 
raplane cars of the 1935 model 
compared with 30,586 cars shipped 
to the same date last year. 

“Retail sales are increasing 
steadily and factory shipments 
for the week beginning Apr. 8, 
1935, will be the largest for any 
week thus far this season.” 

Giving effect to this additional 
capital in the Dec. 31, 1934 balance 
sheet, the report states, the $1,- 
800,000 current notes payable 
would be _ eliminated, working 
capital would be increased from 
$2,137,966 to approximately $8,137,- 
000 and cash on hand and in 
banks would be increased from 
$2,575,538 to approximately $6,775,- 
000. 


Reo Pro fits 


Lansing, Mich., Apr. 19.—A _ net 
profit, after depreciation, charges 
and taxes, of $10,612 for first quar- 
ter of 1935 was reported at the an- 
nual meeting of stockholders held 
at the Reo factory here, Apr. 16. 
This compares with net loss of $272,- 
881 for first quarter last year, and 
is the first time since 1929 that 
Reo’s first quarter operations have 
shown a profit. All directors and 
officers of the company were re- 


elected without change. 





Russell Declares 

Toronto, Ont., Apr. 19 (UTPS) — 
Declaration is announced by the 
Russell Motor Car Co., this city, of 
a dividend of 1% per cent on the 
preferred stock, for the quarter year 
ending Apr. 30, payable May 1 to 
holders of record Apr. 20. The pre- 
vious dividend was 1% per cent. 


‘ 


9 
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ent time the dealer body is re-| 
ported to be twice the size of | 
what it was at the first of the| 
year. Then there were 514 deal- 
ers and since then 507 new ones| 
have been added. There are many 


more under consideration, I am 
told. 
IN THE NEWS columns of 


ADN you will read of the havoc 
created at Muroc Dry Lake, Calif., 
by a Hudson—35 Class C and un- 
limited class marks set up and 
only awaiting AAA approval be- 
fore being broadcast to the world. 
Mebbe I will have to eat my|} 
words, recalling that the column 
stated recently that if Malcolm 
Campbell found that Florida’s 
Daytona beach isn’t fast enough 
for his Bluebird, then there isn’t | 
another course in the world that | 
is. The dry lake seems to have 
it on Daytona, for it was at Day-| 
tona that this same Campbell | 
drove a Hudson to new stock car 
records. At Muroc Lake a Hud- 
son beat some of those marks, 
which shows the speed of the| 
salty course. 
* eo ca 


FOR FIVE MILES the Hudson 
averaged 93.02 m.p.h. which may | 
cause some Doubting Thomases | 
to sniff and boast of better speeds | 
on the open road. And they may | 
ask why Stapp couldn’t better 100 | 
on what may be rightly called the | 
fastest race course in the world. 
Let ’em do it, but permit one who 
was on the AAA Contest Board 
for eight years and has officiated | 
in many record trails to point out | 
that there is a vast difference | 
between “speedometer speed” and 
the cold turkey findings of an 
electric timer, particularly at such 
high speeds. By speedometer 
reading Stapp probably would 
have shown better than 100 m.p.h. 
—there seems to be about that 
difference between the two tim- 
ing methods. 


* * * 


MORE THAN 20 years ago 
ohn A. Wilson, then president 
bf the American Automobile 
Assn., was such a Doubting 
Thomas as to speedometer per- 
formance that he hung up a cup 
for the first American stock car 
that could average 60 m.p.h. on a 
measured mile course, both ways 
of the track. At that time many 


were claiming faster perform- 
ances than that. But no one ever 
won the Wilson cup, although 


several of the best race drivers, 
including Barney Oldfield, tried 
for it on the Indianapolis speed- 
way. 

* * * 


PARTICULARLY meritorious at | 


Sparks By 


(Continued from Page 1) 


Chris 


Sinsabau 


h 





making the cars front-drive and 
adding other Miller features. 
* * * 
REGARDLESS of who enters 
them, the very fact that these 
10 cars will be powered by Ford 


| engines is sufficient to make the 


entry the outstanding one of the 
Hoosier classic. I sorta suspect 
the Ford people are deeply inter- 
ested, although not admitting it 
at the present writing. I think 
that when the lists close that you 
will find the nominations credited 
to the Ford dealers and not the 
factory. 

The entry, however, has all the 
earmarks of Ford and is in keep- 
ing with the company’s racing 
policy of not sending a boy to 
mill. At Elgin and also Los An- 
geles, all of us remember, Ford 
dominated the entry list and 
when the smoke of battle cleared 
away at both meets Fords cap- 











tured all places up to 10 or more. 
With such a record, one may well 
expect the Miller-Fords to make 
the going awfully tough for the 
rest of the field in the Indianapo- 
lis grind. 

Mebbe there will be more to tell 
in the next column. Mebbe Ford 
will admit the sponsorship. 

* Ba co 

I'M CLEANING UP the old 
desk so I can slip away next week 
to South Bend for the big party 
the townsmen are staging to cele- 
brate Studebaker’s comeback. 
There is to be three days of ac- 
tivities, sponsored by the city it- 
self —street parades, breakfasts 
and banquets, winding up with a 
big dinner at Notre Dame, where 
Paul Hoffman, Harold Vance, 
George Keller and the other ex- 
ecutives will listen to what South 
Bend thinks of them. The gov- 
ernor will be there of course, and 
the affair will be marked by the 
presence of Alvan Macauley, pres- 
ident of the Automobile Manu- 
facturers Assn. as well as high 
command at Packard, who will 
be one of the speakers. 





Auburn Caravan Visits 


Dealers in 21 Cities 
Auburn Ind., Apr. 19.—A cara- 
van of new 1935 Auburn cars led 
by a 150 horsepower supercharged 
speedster is visiting 21 cities in 
Illinois and Iowa this week-end. 
R. J. Stenger, wholesale manager 
for the Auburn Automobile Sales 
Corp. is in charge of the caravan 
and is accompanied by L. E. Rich- 
ardson and E. A. Pelner of the 
wholesale department. The cara- 
van is made up of the speedster; 
a six cylinder sedan, which car- 
ries a public address system; a 
six cylinder brougham; a straight 
eight phaeton sedan and a regu- 
lar eight four-door sedan. 

The parade today visited 
the show rooms of all Auburn 
dealers in Chicago. Auburn deal- 
ers in the following cities are on 
the itinerary: Hammond, Ind.; 
Evanston, Highland Park, Bloom- | 
ington, Champaign, Decatur, | 
Springfield, Peoria, Galesburg, III.; | 
3urlington, Iowa; Muscatine and | 
Davenport, Iowa; Rock Island, 
and Moline, Ill.; Clinton, Iowa; | 
Dixon, Princeton and Rockford, | 
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Muroc Dry Lake was the Hud- 
son’s 12-hour performance. A| 
speed of 85.4 m.p.h. in such a long | 
grind certainly bears out Hud-| 
son’s claim to ruggedness. As 
applied to Hudson, that word 
“ruggedness” seems a slang word 
for “intestinal fortitude.” 
og * a 


IF I AM to believe what I read 
in the papers, as Will Rogers says 
he does, there will be 10 Ford cars 
in the next Indianapolis race. The 
dailies broke the story this week, 
adding that Edsel Ford is spon- 
soring the entry and Harry Miller 
of Califorina, building them. Cer- 
tain it is, I find out, that these 
cars are actually under construc- 
tion in Detroit but as ADN tod- 
dles to press no confirmation of 
the Ford backing has been re- 
ceived. 

But no matter who makes the 
entry, it is not disputed that the 
Miller cars are fitted with Ford 
V-8 engines, which fact alone puts | 
the Dearborn tag on them. As I 
get it, Miller is using Ford V-8) 
engines and transmissions in 
which the only changes from 
stock are in the camshaft and the | 
camshaft drive gear and higher | 
compression in order to meet rac- | 
ing conditions. There will be} 
transverse springs and indepen- 
dent springing too, but from there 
on Harry Miller comes into the 
picture. And I hear that he is 
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fact 


« Everyone who is anyone in the industry ... Dealer, 
Manufacturer and Jobber alike ... has come to depend on 


ADN for this service and the growth in prestige which this 





and picture, completely, accurately and without bias. 


publication has enjoyed, speaks for itself. 
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premiums or other inducements to subscribers. 


that we renewed 72% of all subscriptions in 1934... 


the last of the depression vears ... is final and convincing 
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Charles D. Hastings 
Is Murray Director 


Detroit, Apr. 19.—Election of 
Charles D. Hastings, formerly 
president and chairman of the 
Hupp Motor 
Car Co., as a di- 
rector of Mur- 
ray Corp., of 
America, at the 
annual meeting 
of the corpora- 
tion held Tues- 
day in Wilming- 
ton, Del, was 
announced 
Wednesday by 
Cc. W. Avery 
president. Hast- 
ings, for some 
50 years a well known figure in 
the automobile industry, was 
president of Hupp from 1918 to 
1927, chairman of the board until 
1933, then president until his re- 
signation last October. Hastings 
succeeds E. A. Potter jr., vice- 
president of Guaranty Trust Co., 
New York, who retired because 
of the increasing burden of his 
banking duties. 





C. D. Hastings 


HEREVER News Breaks in the Automotive Business 


will find a correspondent of ADN ready to cover it in 





« Never sold for less than $6 per year, no free list, no 
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A clear Front Compartment 


GF, 


Three ride in front comfortably 


Bendix “Finger-Tip” Gear Shifting has “Clicked”! 
OK, 


Does the public like it? 


Yes—emphatically—as any Hudson-Terraplane dealer 
will tell you! (The “Electric Hand”’.) 


Does it help sell cars? 


It most certainly does—as any Hudson-Terraplane sales- 


man—and many a competing salesman—will tell you! 


What is the principle of it? 


The four-position finger lever operates solenoid 
switches, which in turn actuate valves controlling vac- 
uum created in the engine’s intake manifold. Actual gear 


changing is by vacuum power. 


Is Automatic Clutch Control employed? 


Yes, usually. Finger-tip Gear Shifting in conjunction 
with Bendix Automatic Clutch Control provides effort- 


less clutch operation as well as pre-selection of gears. 


BENDIX PRODUCTS 
401 BENDIX DRIVE, SOUTH BEND, INDIANA 


BENDIX PRODUCT 


CORPORATION 


(Subsidiary of Bendix Aviation Corporation) 














What are its advantages? 
It provides a clear front compartment, faster shifting, 
quicker getaway and gives the driver complete, perfect) 
control of his car under all conditions. His hands need 


never leave the wheel—his eyes need never leave the road 


How about speed? . 
Sir Malcolm Campbell used Finger-tip Gear Shifting in| 
setting new stock car records in Florida in February. 


How about winter shifting? 
Here it is Spring, and the thousands of enthusiastic 
owners say “‘O. K.!’’ Weather has been “‘sealed out”. 


Who recommends it, stands back of it? 
Bendix builds it—Bendix— whose products are part of 
every car built in America. Bendix men are ready to sit) 
in with any motor car manufacturing staff to furnish any 
amount of installation and application data. A wirej} 


‘phone call or letter will get instant action. 









